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COMPANIES HAD SMALL 
LINES AT HALIFAX 


Burned District Was a Poor One—May 
Be Complications over Explo- 
sion Feature 





A COMMITTEE FROM MONTREAL 





Canadian Fire Underwriters’ Associa- 
tion in Session When Catastrophe 
Occurred—A. M. Jack Hurt 
The first reports of the Halifax dis- 
aster, while underestimated in number 
of lives lost, were exaggerated in stat- 
ing values destroyed. The. situation 
was briefly described to The Eastern 
Underwriter in a telegram from the 
Western Assurance Company, of Tor- 
onto, sent in response to a request for 
information. The wire in part read: 
“Many buildings in the area were 
devastated by explosion and not touched 
by fire. The burned district was a 
poor one and shunned by careful un- 





derwriters; therefore, it is not likely 
that any company has a large inter- 
est.” 


The Western’s net on area swept by 
fire was only $6,500; the British Amer- 
ica’s, $57,000. 

Insurance Men in Session at Time 


By a peculiar coincidence the Can- 
adian Fire Underwriters’ Association 
was holding a meeting in Montreal at 
the time the news of the Halifax dis- 
aster was received. The insurance men 
immediately appointed a committee to 
visit Halifax; a special train was en- 
gaged, and the committee was soon 
at the scene. 

Information was slow in reaching 
New York and other insurance centers 
from Halifax, as wires were down for 
a while and mail deliveries were held 
up. The first telegram to reach New 
York, giving a complete description of 
the burned district came to the Home 
from Douglas, Rogers Company, Am- 
herst, N. S. This wire gave the map 
information. 

First to Hear 

The first 
from 
had 


in Hartford 

Hartford company to hear 
Halifax was the Aetna, which 

a net loss of $20,000. Secretary 


Sloan, in charge of the Canadian de- 
partment, received a telegram from 


A. M. Jack, general agent at Halifax, 
reading as follows: 


“Great damage to property by ex- 


(Continued on page 16) 























“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





Equal Protection for ALL Policyholders. 





FIRE AND ALLIED BRANCHES OF INSURANCE. 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 
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North British 
and Mercantile 
| Entered United States Insurance Co. 


1866 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 























Agents Contemplating Writing LIFE INSURANCE should Join our 
RAPIDLY GROWING Agency Force. 
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LOW NET COST 
LARGE ANNUAL DIVIDENDS 
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LIFE COUNSEL BEFORE 
EXCESS PROFITS BOARD 


Despite Fact that Formal Hearings Had 
Ended Insurance Lawyers’ Argu- 
ment Is Heard 


TEXT OF COMMITTEE’S REPORT 


James H. Mcintosh, of New York Life, 

Elected President of Association 

of Life Insurance Counsel 

The annual meeting of the Associa- 
tion of Life ,Insurance Counsel last 
week was one of the most important 
that that association has held in view 
of the matters of great import now 
confronting the life insurance business, 
including taxation and moratorium. 
James H. McIntosh, counsel of the New 
York Life, was elected president, suc- 
ceeding William BroSmith, of the Trav- 
elers, Who has been president for sev- 
eral terms. 

A self-constituted committee ,com- 
posed of members of the legal section 
of the American Life Convention, of 
which H. B. Arnold, Columbus, O., was 
chairman, and Thomas W. Blackburn, 
eecretary of the American Life Conven- 
tion; Frederic G. Dunham, attorney of 
the Association of Life Insurance Pres- 
were members, re- 
ported upon the work done by them in 


icents, and others 
ccmpliance with the request of the Com- 
missioner of Internal Revenue that sug- 
gestions be submitted as to the applica- 
tion to the life 
the excess profits tax in 
Act of October 3, 1917. 


business of 
the Revenue 


insurance 


Committee of Six 

It was pointed out in this report, 
which was presented by Mr. Dunham, 
that the policy reserves of life insurance 
companies are surplus, and, such, 
constitute a part of the capital in- 
vested in the business. After an ex- 
heustive discu sion of the questions in- 
volved, in which many of the members 


as 


of the Association of Life Insurance 
Counsel participated, a committee of 
six wag authorized by resolution, the 


chairmanship of which fell to Mr. Me- 
Intosh by virtue of his office as presi: 
dent of the association. This committee 
proceeded to Washington to meet an 
appointment with the Excess Profits 
Tex Advisory Board in the Treasury 
Department, which had previously been 
made. Although the board had ceased 
according formal hearings on November 
28, its proceedings were interrupted to 
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efiord the committee of life insurance 
counsel an opportunity to be heard. 
Memorandum of the Committee 

The report of the committee, made 
to the Association of Life Insurance 
Counsel, follows: 

Life insurance corporations are agen- 
cies for the accumulation by their poli- 
cyholders or members of funds for the 
inutual payment of specified benefits 


in event of death or other specified 
contingency. With the exception of 


the guaranty fund or capital stock con- 
tributed by stockholders of companies 
organized upon the capital stock plan, 
or by the guarantors in the case of 
certain mutuals, the capital invested 
in the business ef a life insurance cor- 
poration is contributed by its policy- 
holders. These corporations are re- 


stricted by law in the investment of 
their funds practically to bonds and 
mortgages upon real estate, Govern- 


ment, State and municipal bonds, and 
the bonds of corporations which are 
secured by adequate collateral. The in- 
come from securities of these classes, 
as this board is of course aware, is low. 
As a matter of fact, the average life 
insurance company does not earn more 
than five per cent. upon the aggregate 
amount of capital invested in its busi- 
ness. 

Requirements as to Returns Under the 

Statute - 

In view of the fact that the statute 
permits of the deduction from the tax- 
able amount of a maximum of nine 
per cent. upon the capital invested in 
the business, it seems unlikely that the 
tax imposed by Section 201 of the Rev- 
enue Act of October 3, 1917, will affect 
the ordinary life insurance corporation. 
it will, however, be necessary for these 
companies to make return of the capital 
irvested in their business and of their 
income under this Section, for the pur- 
pose of an official determination of their 
liability or non-liability to this tax. 

Title Il of the War Revenue Act, in- 
cluding Sections 201 to 214, applies in 
terms to business corporations generay 
ly, without distinction as to the char- 
acter of their business. For the pur- 
poses of the return required, in order to 
determine liability or non-liability to 
this tax, the statute provides expressly 
for the deduction of “money or other 
property borrowed” and stocks and 
bonds (other than obligations of the 
United States), the income from which 
is not taxable. It also seems to re- 
quire by implication, the deduction of 
other liabilities than borrowed money. 
The balance of the assets of the corpor- 


ation constitutes the capital invested 
in its business, which is subdivided 
into: 


1. Actual cash paid in. 

2. Actual cash value of tangible 
property paid in for stock. 

3. Paid in or earned surplus and 
undivided profits used or employed 
in the business. 

Under item (1) in this classification, 
it would seem the intent of the law 
that the cash paid in by stockholders 
on account of their subscriptions to 
the capital stock should be entered. 
Many life insurance corporations have 
no capital stock. Such corporations 
were either organized upon the mutual 
pian or have, since organization retired 
their capital stock or purchased it in 
the interest of policyholders. The pol- 
icyholders stand in the place of stock- 
holders in such corporations, as regards 
legal title to the corporate property 
and franchises; and it might perhaps 
be suggested that the premiums con- 
tributed by them, which, as accumu- 
lated and improved with interest, form 
the capital of such companies, consti- 
tute “cash paid in” and should be en- 
tered under item (1). 

Relation of Premiums and Reserves to 
Surplus 

The nature of the premium paid in 
tu a life insurance corporation, how- 
ever, is not in any way affected by the 
character of the corporation’s organiza- 
tion. The business of life insurance 


ic essentially mutual, and the uses to 
which the premium is put are the same 
in all corporations. 


Each policyholder, 
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tvrough the payment of premiums, con- 
tributes ratably to the expenses of the 
business, including current death cost, 
and to the surplus which is accumu- 
lated under his contract of insurance 
corporation. This surplus is now tech- 
tc meet the future requirements of the 
nically called the reserve on the policy, 
and the aggregate of such policy re- 
serves constitutes the legal reserve of 
the company. 

Roughly speaking, the reserve upon 
an individual policy may be regarded 
as the basis of the policyholder’s pro- 
prietary interest in a mutual life in- 
surance corporation. This, however, is 
but an incident, and does not changé 
the essential character of the com- 
pany’s reserve as a whole, or, we sub- 
mit, require their entry under item (1) 
of the statutory subdivision of invested 
capital. The policy reserve of a life 
insurance corporation constitutes thé 
greater part of its actual surplus, and 
whether the company transacts its busi- 
ness on the participating or non-par- 
ticipating plan, it may be regarded in- 


differently ag paid in or earned. Wheth- 
er the company be organized on the 
stock or mutual plan, therefore, its pol- 
icy reserve should, we think, be en- 
tered under item (3) in the statutory 
classification of capital invested and 
used or employed in the business. 
The Reserve is not a Liability 

It may, perhaps, be suggested that 
the legal reserve of a life insurance 
corporation is a liability and as such 
is: properly deductible from the assets in 
arriving at the surplus. This, how- 
ever, is by no means the case, notwith- 
standing the provisions of State insur- 
ance laws which require it to be so 
treated in the annual statements sub- 
n.itted to their supervising officials. We 
have pointed out in an earlier para- 
graph that this tax act applies to all 
classes of corporations. In the applica- 
tion of its provisions to a life insur- 
ance corporation the amounts of its in- 
come, liabilities and capital must, there- 
fore, be determined by the same gen- 
eral principles which would govern in 
ie case of an ordinary commercial 





INGTON SAYS: 


ing success.” 


A POLICYHOLDER SAYS: 


petitors. 


AN AGENT SAYS: 


WE SAY: 


MEN. 





A PEEP INTO OUR PRIVATE FILES 


AN OFFICIAL OF THE U. S. GOVERNMENT AT WASH- 


“I have your letter of October 1st with the bulletin 
which you are mailing to your policyholders and 
thank you for it. This work is the kind that is going to 
make the Second Liberty Loan of 1917 an overwhelm- 


“The service which you perform for your policyhold- 
ers is without a doubt unequaled by any of your com- 
This Health Service beats anything I have 
ever seen. ‘May your tribe increase’. 


“If a man doesn’t make good with The Germania 
Life Insurance Company it is his own fault.” 


Since these are but samples of many letters received 
regularly by “The Company of Modern Insurance 
Service,” THE GERMANIA LIFE INSURANCE COM- 
PANY, established 1860 under the laws of the State of 
New York, it should be worth something to YOU to 
ask T. Louis Hansen, Superintendent of Agencies, 50 
Union Square, New York City, to tell YOU more about 
the SERVICE which this Company is rendering ITS 
COUNTRY, ITS POLICYHOLDERS AND ITS FIELD- 


WHAT DO YOU SAY? 


999 








business corporation. As we have al- 
ready seen, the legal reserve is the 
aggregate of the reserves on the com- 
pany’s outstanding policies. Tested be 
common law rules, the reserve on an 
individual policy of life insurance is 
not a debt. Nothing is due under the 
policy until it matures in accordance 
with its terms. Until the maturity c? 
the policy the company’s obligation is 
wholly contingent. The policy may 
never be surrendered, and, notwith- 
standing the improbability of the as- 
sumption, the company may never be 
called upon to pay a death benefit un- 


der it. It, therefore, follows that the 
aggregate of these policy reserves, 


which is commonly known as the com- 
pany’s legal reserve is not a liability. 

That the ability of a life insurance 
corporation to perform its contracts as 
they mature is dependent upon the ac- 
cumulation of funds mathematically suf- 
ficient to meet the expected obligations 
as they mature was recognized at an 
early date) Well managed companies 
accumulated such funds, which were 
criginally called surplus, before the 
State laws required such accumulations. 
In the exercise of the police power, 
however, the States have now imposed 
upon insurance companies generally the 
statutory obligation to maintain surplus 
funds having definite theoretical or as- 
sumed relation to the contingent obliga- 
t:ons under the outstanding policies of 
insurance issued by them. These funds 
are, by law, denominated “reserves.” 

The reserve in the case of a fire in- 
surance corporation is a certain propor- 
tion of the premiums charged for the 
insurance and is called indifferently 
“re-insurance reserve” or “unearned 
premium reserve.” Except as to the 
method of its calculation, this re-insur- 
ance reserve of a fire insurance corpor- 
ation corresponds to the policy reserve 
of a life insurance corporation. 

The question has been raised under 
State tax laws, whether the re-insur- 
ance reserve of a fire insurance cor- 
poration constitutes a liability. In ev- 
ery such case which our research has 
disclosed the courts have held that guch 
reserves do not constitute liabilities. 
The Court of Appeals of New York, in 
People ex rel. National Surety Com- 
pany v. Feitner, 166 N. Y., 135, said: 

“While it is apparent that the relator 
has not, in fact, ‘just debts owing by’ 
it equal to fifty per cent. of the un- 
earned premiums, our attention is 
nevertheless invited to that portion of 
the General Insurance Law _ under 
which relator is organized, which pro- 
vides the method by which the solven- 
cy or insolvency of a company is de- 
termined, and the point is made that 
for that purpose at least ‘a sum equal 
to the total unearned premiums on the 
pelicies in force’ must be charged as 
@ liability. True, and it also requires 
that for such purpose the capital stock 
shall also be charged as a liability. But 
it will not be claimed that the capital 
stock may be treated as a debt to be 
ceducted from the company’s assessa- 
bie assets on that account, and, of 
ccurse, no stronger argument can be 
miade in support of a claim that the 
statute intended to have unearned pre- 
miums that are really an asset of the 
company treated as a debt for the pur- 
poses of assessment” (166 N. Y., page 
135). 

Other authorities to the same effect 
are: (Editor’s note: Eleven authori- 
ties given). 

On principle, as well as by authority, 
it is, therefore, apparent that regula- 
tory laws enacted under the _ police 
powers or pursuant to the reserved 
right to amend and repeal corporate 
charters cannot change the essential 
character of the assets of the corpor- 
ations affected. The statutory require- 
ment that a life insurance corporation 
shall carry in its annual statements 
filed with supervising department the 
cutstanding capital stock as a liability 
is only one means taken for the pro- 
tection of its policyholders. It does 
not transform the capital stock into a 
debt, or authorize any person or group 


(Continued on page 8) 
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Geo. T. Wight Manager 
Life Presidents’ Assn. 


TEN YEARS OF GOOD SERVICE 


Made Record as an Albany Newspaper 
Correspondent Before Going 
With Association 


At its annual meeting the Associa- 
tion of Life Insurance Presidents unan- 
imously endors:d the recommendation 
of the executive committee in making 
Wight (secretary of the as- 
its manager, continuing him 
also in the office of secretary. Major 
brinkerhoff was re-elected actuary and 
Frederic G. Dunham attorney. 

Everybocy who by pe-sonal contact 
with Mr. Wight has had opportunity 
i> watch his development in the office 
of s_cretary feels not only that the 
appointment is a mighty good one, but 
a seus* of personal pleasure as well. 
The office of manager of the associa 
tion has been vacant since Robert Lynn 
Cox re‘izned several months ago to be- 
come third vice-president of the Metro- 
rolitan L’fe in charge of its then new- 
ly-ercated Farm Loan Division. The 
former attorney for the association, 
Alfred Hurrell, had resigned from the 
association some time before Mr. Cox’s 
resignation to become associate gener- 
al solicitor of the Prudential. 


Fine Work on Programs 

Since their resignations Messrs. Cox 
and Hurrell continued to give as much 
time as they could to the affairs of the 
association, including necessary visits 
to Washington, but much of the man 
agerial work was carried on the shoul- 
ders of Mr. Wight, who had been with 
the association ten years, and who was 
secretary for a number of years. 

The conception of the very remarka- 
ble program of the Association of Life 
insurance Presidents at the annual 
meeting last week was Mr. Wight’s, 
and it was the excellence of this pro- 
gram, along with his faithful perform- 
ance of duties, his broad comprehen- 
sion of the scope of the association, 
his untiring energy and unflagging loy- 
alty, which induced the members of 
the association to believe that they had 
the right man for manager in the as- 
sociation’s own office. 

Mr. Wight’s newspaper experience, 
which was extensive and important, has 
peen of aid and value to the life in- 
surance business. 

Was a Reporter Under Sam Blythe 

Like Mr. Cox and Mr. Hurrell, Mr. 
Wight is a Buffalo man. He was born 
there in 1877, and his newspaper experi- 
ence began with the “Buffalo Commer- 
cial,” as a copyholder in 1891. Two 
years later he went with the Buffalo 
“Express.” Possessed from the start 
vith a keen newspaper instinct and 
love of public affairs and economics, 
it was not long before he was assistant 
reporter, and then a full fledged re- 
porter, covering police activities, City 
Hall, and, then, politics. Much of his 
training was secured under the tutelage 
of the famous Samuel G. Blythe, then 
the picturesque city editor of the Buf. 
talo “Express,” and now with the “Sat- 
urday Evening Post,” a man who is 
the shrewdest commentator on political 
events in America today. Another man 
who trained Mr. Wight was James W. 
Greene, of the Buffalo “Express,” who 
is recognized as one of the leading 
figures in American newspaper life. 

Mr. Wight went with the “Express 
in 1893. When President McKinley was 
shot Mr. Wight was one of those as- 
signed by the “Express” to cover the 
case, and for eight days lived in a tent 
cpposite the lawn of John G. Milburn, 
the Buffalo lawyer who was the inti- 
mate friend of McKinley, and to whose 
heme the President had been taken 
aiter he was stricken down by the an- 
archist’s bullet. After five years of va- 
r.cus phases of newspaper work in- 


George T. 
sociation) 


cluding the post of telegraph editor, 
end even a whirl at the sporting desk, 
Mr. Wight was sent up to the Legisla- 
ture, where he reported proceedings 
during the second year of the Roosevelt 
administration and the entire Odell and 
Higgins administrations. 


Goes With Association in 1908 
In 1905 there was a special session of 
tue New York Legislature called to 





Underwood & Underwood 


WIGHT 


Copyright by 


GEORGE T. 


impeach Justice (Hooker. At this ses- 
sion of the Legislature something more 
important then that developed: there 
was authorized the appointment of a 
committee which revolutionized life in 


surance. Thisgwas the Armstrong com- 
mittee. It was while reporting legis- 
latures that Mr. Wight first met Rob 


ert Lynn Cox, who became a member 
of the Armstrong committee, and Jesse 
S. Phillips, who was to become super- 
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intendent of insurance in New York 
State. Mr. Cox was a member of the 
legislatures of 1903-4-5-6, representing 
Krie County, while Mr. Phillips (rep- 
resenting Allegany county) came to AIl- 
bany earlier and remained later. As 
a live newspaper correspondent he wag 
drawn to both men as leaders in the 
Legislature. 

Mr. Wight made such a good record 
with the Buffalo “Express” as an inde- 
pendent and courageous correspondent 
tnat he was engaged by the New York 
“Herald” to represent that paper in 
Buffalo during the Hughes-Hearst cam 
paign for Governor, and he was on the 
jeb for the “Herald” at Albany during 
the first session of the first Hughes ad- 
niinistration. In 1998 he went with the 
Association of Life Insurance Presi 
cents as assistant secretary; in 1911 
he was made secretary. In announcing 
the executive committee’s choice of Mr. 
Wight as manager, Mr. Cox, at the Life 
Presidents’ meeting, presented this 
statement from the nominating com- 
mittee: 

“As to filling the position of manager, 
the committee deems the association 
fortunate in having in its working force 
in the person of George T. Wight, the 
able secretary of the association, a 
man, who, by reason of experience, 
leng training with the association and 
special ability, is well fitted to assume 
that office. It, therefore, recommends 
Mr. Wight for that position with the 
title of secretary and manager. 

“In making this recommendation, 
your committee feels it fitting and 
proper to add that the ability and the 
natural claims to preferment of the 
avsociation’s actuary, Major Brinker 
hoff, were carefully considered, but that 
on discussion of the question with him, 
Major Brinkerhoff stated that in justice 
to himself he felt he should not under 
take the added responsibility and in- 
creased activities which the sole man 
agement of the association would in 
volve, and in teaching the conclusion 
herewith submitted the committee has 
had the benefit of his counsel and ad 
vice.” 
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CO-OPERATION 


UR effective plans of 
co-operation with 
new representatives (1) 
attract the best type of 
men to the business and 
(2) enable them to secure 
a substantial production 
during their training 


A group of twenty-five 
new representatives who 
contracted with us 
1916 or early in 1917 
have reported $83,418.46 
in new premiums during 
the first nine months of | 


Phoenix Mutual Life Insurance Company | 
of Hartford, Conn. 


JCHN M. HOLCOMBE, President 


No. 9 


in 

















New York Manager 
of Bankers Life 


A. F. BOLES CHOSEN THIS WEEK 
Former Field Supervisor Given Eastern 
New Jersey and New York 
Territory 


The 


Moines, has appointed A. F, 


Bankers Life Company, of Des 
Boles gen 

al agent in eastern 
New York State with 
quarters on the fourteenth floor of th: 
City 


New Jersey, and 
territory, head 
Investing Building, 165 Broadway 
Mr. Boles succeeds Elmer Dwiggins 

Mr. Boles was for ten years connected 
with the Prudential Insurance Company 
of America, during which period he or 
ganized and developed the army and 
navy department for that Company At 
that time, the Prudential was the only 
life insurance company writing army 
and navy officers without extra chares 
cr restrictions. He had charge of the 
Prudential’s army and navy business 
throughout the entire country, includ 
ing the Philippines, Alaska and Hono 
lulu 

Comes Here from California 
In 1911, he 


ance 


retired from the insur 
business, and engaged in the real 
estate and loan business in Kansas, his 
home State, for a period of five years 
He returned to the life insurance busi 
ness in the early part of 1916, acting 
as field supervisor for the Bankers Lif 


Company of California with headquar 
ters at Los Angeles He was called 
from Los Angeles to take charge of 
the general agency of the Bankers Life 


Company for eastern New Jersey, and 
the eastern half of New York State. Mr 
Boles is a member of the National As 
sociation of Life Underwriters and is an 
intimate friend of the former president 
of that association, John Newton Rus 
ell, 


WHY CASES ARE DECLINED 


Penn Mutual Life Gives Information 
which Confidence has not 
Been Abused 


The medical department of the Penn 
Mutual has sent this notice to agents 

“Our older agents. wil! remember that 
some years ago it was not the practice 
of the Company to advise them of the 
reasons for declining a case. They will 
remember the voluminous corres 
that 


also 
cumulated be 
some of these were finally 
This indeed was the principal 
reason for changing our practice; and 
also we thought it would be more ex 
peditious. There did not to b 
any sufficient 

should not know the finding 
own examiners, nor even why the ap 
plicant should not rather it 


pondence often ar 
fore 


closed 


cases 


seem 
reason why our agent 


know; 


seemed only fair that he should know 
for quite often the findings of a life 
insurance examination are the first in 


timation to a man of an impairment h 
never even suspected We believe our 
have fully appreciated the 
fidence and have not abused it.” 


agents 


TEN YEARS OF FINE SERVICE 

Alfred A. Drew, superintendent of 
agencies of the Mutual] Benefit, has held 
that position for ten years. During the 
decade the men in the field have placed 
more than $400,000,000 of new life in 
surance on the books of the Company 

As a recognition of his ten years’ 
service as their leader, general agents 
and agents presented to Mr. Drew a 
beautifully inscribed testimonial to 
which their signatures are affixed. 
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To Make Fraternals 
Meet Rate Laws 


COMMISSIONERS MEAN BUSINESS 


Must Fulfill Requirements of Mobile 
Bill—Sharp Speech by Super- 
intendent Phillips 


Fraternal affairs furnished the only 
enlivening incident in the discussion 
of life insurance subjects at the closing 
sessions of the mid-winter meeting of 
the National Convention of Insurance 
Commissioners in New York, Decem- 
ber 6. 

Commissioner Young of North Caro- 
lina started the ball rolling by offering 
a resolution which in effect was a de- 
mand that certain fraternal orders take 
more vigorous steps to place their busi- 
ness on adequate rates to meet the 
requirements of the Mobile Bill and the 
New York Conference Amendment, by 
1920, as required by the statute. 

Fraternals Championed by Henry 

The fraternals had a champion in 
Commissioner Henry of Mississippi, 
however, who thought Commissioner 
Young’s resolution too drastic. He 
argued that the fraternals are generally 
inaking all the progress that should be 
expected of them and that they should 
not be charged with intentionally dodg- 
ing the law and be classed as criminals. 

Superintendent Phillips’ Views 

Superintendent Phillips of New York 
took the floor. In view of the attack 
made upon him by the Woodmen of the 
World his views were listened to with 
great interest. He said in part: 

“I believe that fraternal insurance is 
rendering a great service to the public 
and furnishing a large number of per- 
sons with protection which otherwise 
they would not enjoy. But I also be 
lieve that every person who is interest- 
ed in this class of life insurance should 
be made fully acquainted with the fact 
that unless it is placed and maintained 

an adequate rate basis, it is only a 
question of time before every order not 
so operating will be on the rocks. Of 
fifty orders reporting to the New York 
Department in 1916 only sixteen showed 
themselves to be 100 per cent. actu- 
arily solvent according to the require. 
ments of the Mobile Bill. Twenty-five 
per cent. were only eighty per cent. 
solvent and there were others which 
were less than fifty per cent. solvent. 
The attention of the legislature was 
called to these conditions. 

Solicitors Roundly Scored 

“At present a large majority of the 
fraternals are making every effort to 
write new business on adequate rates. 
The crime of it all rests not on the 
shoulders of the orders but lies with the 
men who in the face of all the known 
facts solicit business throughout the 
State at inadequate rates. I say it is 
unfair to the misguided purchasers; it 
is highway robbery. It is also unfair 
o the societies which are making every 
effort to write at adequate rates. Some 
affirmative action must be taken. A 
‘ime should be fixed after which no so- 
ciety may write at inadequate rates and 
‘he funds contributed by those mem- 
bers who are paying adequate rates 
should be kept separate from those of 
other members.” 

What Other Commissioners Thought 

Superintendent Phillips moved that 
the resolution be referred to the frater- 
nal committee, but Commissioner Young 
asked for immediate action upon it 
Commissioner Cleary of Wisconsin 


wished to go even further than the 
North Carolina official, claiming that 
the commissioners have more respons- 
bility in this matter than have the 
orders themselves. Commissioner Mans- 
field of Connecticut strongly opposed 
acting on the resolution without it being 
referred to the committee in the usual 
manner, adding that such action would 
deprive the fraternals of the right to 
defend themselves. The discussion was 
brought to a close with a motion by 
Commissioner Hardison of Massachu- 
etts that the fraternal committee in- 
vestigate the subject and ascertain 
whether additional legislation is neces- 
sary. This was carried. 


Fraternal Merger Bill 


The fraternal committee reported the 
draft of a bill to provide how societies 
may consolidate, merge or re-insure. It 
applies to associations writing life, ac- 
cident or health insurance and provides 
that no fraternal society shall make any 
such contract with any company or as- 
sociation not licensed to transact busi- 
ness as a fraternal benefit society. 
Contracts must be submitted to the 
governing or legislative bodies of the 
societies involved, and if approved, must 
be submitted with a statement of all ex- 
penses incurred, or to be incurred, to 
the commissioner or commissioners of 
insurance for approval. No brokerage 
or other commission shall be included 
in the expenses of carrying out the con- 
tract, nor shall any compensation, direct 
or indirect, be paid to any officer, di 
rector or employe of either of the parties 
to such contract for directly or indi- 
rectly aiding in effecting such contract 
of consolidation, merger or re-insurance 
except that it may be provided in any 
such contract that the executive officers 
of the company or association or fra- 
ternal benefit society consolidating, 
merging or re-insuring its business sha!l 
be employed for a period not exceeding 
two years from the date of such con- 
tract by the other party thereto, for 
services to be rendered within such 
period upon a basis of compensation not 
greater than that theretofore received 
by any such executive officers for serv- 
ices theretofore rendered the other 
party to such contract. 

Itemized Statements 


A verified, itemized statement of all 
such expenses shall be filed with the 
insurance commissioner or commission- 
ers, as the case may be, subject to ap- 
proval, and when approved the same 
shall be binding on the parties thereto. 
Except as fully expressed in the con- 
tract of consolidation, merger or re- 
insurance, or itemized statement of ex- 
penses, as approved by the commission- 
er or commissioners of insurance, as 
the case may be, no compensation shall 
be paid to any person or persons. 

Violators shall be deemed felons and 
upon conviction shall be liable to a fine 
of not more than $5,000, or to imprison- 
ment for not more than five years, or 
Loth. 


TO PREVENT WRECKS 





Commissioners Recommend Legislation 
to Keep Tab on Stockholders of 
Life Insurance Companies 





In order to prevent the looting of 
domestic life companies by the transfer 
of stock to speculators, as was done in 
the case of the Pittsburgh Life & Trust, 


the committee on laws and legislation of 
the Insurance Commissioners brought 
in a report recommending legislation 
similar to that in force in Wisconsin, 
requiring that a list of stockholders of 
all domestic life companies be main- 
tained in the office of the insurance 
commissioner and that no transfer of 
shares of stock of any company shall 
become effective for voting purposes, or 
otherwise, until a given period has 
elapsed after notice of such contem- 
plated transfer shall have been filed 
with the department and that a vacancy 


in the board of directors may be filled 
only by election at a regular or special 
meeting of stockholders upon due notice 
thereof, copy of which notice shall be 
filed with the insurance department a 
specified number of days prior to such 
meeting. 


A resolution was adopted protesting 
against the efforts which have been 
made to induce soldiers and sailors to 
drop existing life insurance in order 
to take the insurance offered by the 
Government, and declaring that every 
effort should be made to prevent such 
cancellations, as they would mean finan- 
cial loss to policyholders. 

On motion by Commissioner McMaster 
of South Carolina the committee for 
rulings on standard provisions in life 
policies was discharged. 


A. B. Johnson, of the Martin T. Ford 
agency, New York City, is now a First 
Lieutenant, O. R. C. 
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Salesmanship Edition of The Eastern Under- 
writer has been published in canvassing document 
form and is proving very popular with life 
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What Life Offices Should Know 
About War Savings Certificates 


From Address Delivered Before Association of Life Insurance 
Presidents, by J. E. Kavanagh | 


=i 








The task of the War Savings Com- 
mittee is to raise two billions of dol- 
lars from the American people, no one 
person being permitted to . purchase 
more than $1,000. It is going to require 
an average of twenty dollars per capita 
oi the population of the whole country 
tu make that large amount of money. 
In order to have it brought clearly to 
your minds how it is proposed this is 
to be done, perhaps you ought first to 
understand something about the Gov- 
ernment obligations which are to be 
put out. 


Two Kinds of Obligations 


There are two kinds of obligations 
which have been prepared, one known 
as the War Savings Certificate and an- 
other known as a Thrift Card. The 
War Savings Certificate is an obliga- 
tion issued by the American Govern- 
ment, and when completed as an obli- 
gation it is for $100. I think perhaps 
the easiest way to place that before 
you is to show you that it simply con- 
sists of a document like this (indicat- 
ing document), with spaces provided 
for pasting on the twenty stamps, each 
stamp being a $5 obligation of the Gov- 
ernment. It does not become an obli- 
gation until it is attached to the certi- 
ficate. The two together become the 
obligation. 

Just to bring it concretely before you, 
an individual walks into a post office, a 
bank or other licensed agency for the 
sale of these stamps, and buys one at 
the current price, which changes from 
month to month, and affixes that stamp 
to a card of this kind. Then this be- 
comes an Obligation for $5 due five 
years from now. If the purchaser de- 
sires he may buy another and another, 
and the purchaser then affixes them 
here until he gets a total of twenty of 
the $5 stamps affixed. Then that be- 
comes an obligation for $100 due Janu- 
ary 1, 1923. They differ from bonds 
in that they do not have coupons at- 
tached; therefore, the interest is not 
paid every six months or a year. 

The obligation, when it matures, re- 
turns to the individual the money he 
has deposited with accrued interest, 
which is at the rate of 4 per cent. 
compounded quarterly. The purchase 
price from month to month is not ac- 
tuarially correct, but from a practical 
standpoint, in order to be easily car- 
ried in the mind, it has been fixed that 
way, and I think you will agree that 
the Government acted wisely in fixing 
the prices in the manner they did. 
Theoretically, the sale of these does 
not begin until the first of January 
next. 


Increases in Value Every Month 

In order to take advantage of the 
large amount of money that is usually 
loating around before Christmas, there 
was a good deal of speed put on down 
in Washington in an effort to get it 
out and before the public in December 
and fo get a good deal of this Christ 
mas money, but the price fixed is for 
January, $4.12. That means that you 
individually loan the government $4.12, 
and five years after you get your $4.12 
back and 88 cents interest. That is 4 
per cent. compounded quarterly. If 
you defer lending that money to the 
Government until February, you pay 
$4.13 and then you get back $4.13 and 
87 cents interest, for four years and 
eleven months. Consequently you put 
up a larger amount for every month 
that you defer putting it up; $4.12 in 
January, $4.13 in February, $4.14 in 


March, and so on month after month. 
So these stamps go up in value, and 
when affixed they become an obliga- 
tion of the Government. 


This contract will differ from almost 
every other Government contract in 
that they carry a guaranteed increased 
value. They do guarantee that the pur- 
chaser can get his money back, and 
they increase in value from month to 
month. The investor pays his $4.12 
and then possibly he needs money in 
February, and then he gets his money 
back and one cent more. It becomes 
in a sense call money at 3 per cent.; 
then if it is deferred for five years it 
becomes loan money at 4 per cent. 
quarterly compounded. Aijil the Gov- 
ernment is doing is asking people to 
take good money out of their pocket 
and exchange it for better money. 
When a man has a five dollar bill in 
his pocket, it does not bear interest. 
If he keeps it for five years it is worth 
five dollars. If he carries his money 
in this shape it is increasing in value 
from month to month. 

I think the task we have to perform 
is to teach the people the difference 
between a demand note and a time 
note. Take a silver certificate, it says 
there has been deposited in the Treas- 
ury at Washington one silver dollar, 
and you have the right any day to go 
and get that silver dollar. When you 
have this form of certificate it means 
you can get your five dollars on the 
first of January, 1923. The desire is 
that these should not be negotiable. 
Provision has been made for the name 
of the purchaser on here, and the re- 
quirements are that when a _ person 
secures one of these cards his name 
is placed on it, not his signature, but 
his name, although on the first two 
million printed they did get them out 
with the word “signature,” and instruc- 
tions have been sent out to correct that. 
The individual gets this card. He can- 
not purchase .more than twenty of these 
$5 stamps at one time. 

The Thrift Card 

The purchaser may walk into a pos‘ 
office and get his money back, $4.13, 
$4.14, $4.15—he gets his money back 
as he wants it. But we hope the peo 
ple will not turn them back. We hope 
the money will be loaned to the Gov- 
ernment for the full five years and 
everything is done to discourage the 
cashing in of these certificates, just 
the same as the insurance companies 
do what they can to discourage the 
cashing in of an insurance policy. It 
is realized that a great many people 
cannot very well get $4.12 together at 
a time, a great many of the industrial 
class of the people and the masses, 
school] children and others, so there has 
been devised this thrift card which has 
on it sixteen spaces on which can- be 
affixed thrift stamps for twenty-five 
cents and sixteen of them makes four 
dollars. The individual affixes his 
name on it and starts in to buy thrift 
stamps, 25 cents at a time, one or more, 
until that is filled up. There are little 
pieces of advice, words of encourage- 
ment on there, trying to get people to 
get the thrift habit. When the $4 is 
accumulated then he adds 12 cents in 
coin and then deposits it and secures 
one of these interest bearing certifi- 
cates. The thrift card does not bear 
interest and the idea is that the in- 
dividual will hurry up and get in shap> 
where he will have a certificate that 
will bear interest. Those are the two 
documents that we hope will be well 





understood by the people, as well as 
they now understand what a one do- 
lar bill is. We are so accustomed to 
paper money in this country that we 
do not eve read it. By means of this 


HOME LIFE 


thrift card the people will loan their 
money to the Government and help INSURANCE CoO. 
to win this war. N 
Ask Life Companies to Help (Now Purely Mutual) 

So much for the commodities we 256 BROADWAY, NEW YORK 
have for sale. To begin with there 
are 55,000 post offices in America, and GEORGE E. IDE, President 
every post office in the country has — 
them for sale. There are 39,000 in- 


The fifty-seventh annual 


corporated banks in this country, and 
report shows insurance in 


every One of those banks has been ap 


pointed an agent, although some of force of $133,493,000, an 
them do not know it as yet. A very increase during the year of 
large number already have those $7,832,827. The Company 
stamps for sale. In addition to that paid the policyholders in 
we hope to establish a tremendous 1916 $3,536,233, of which 


number of other agencies. The life in- 
surance companies, it is expected, will 
co-operate with the Government in this 
enterprise. I do not know how many 
life insurance agents there are in the 
country, but I suppose it is safe to say 
there are 100,000 or more. There has 
been sent out by the committee in 
charge a letter addressed to every one ’ 
of the 240 insurance presidents of the 
country asking if they will do what 
they can to assist in selling these 
Stamps. It is asked of me if I will un- 
dertake to suggest to you some meth- 


$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 








ou by which it can be done. Let me 
say that the Government recognizes 
two kinds of agencies, and they are 





known as agents of the first class and 
agents of the second class. Agents of 
the first class are those agencies that 
secure the stamps by depositing cash 
for them. Those may be_ secured 
either from the post office or the Fed- 
eral Reserve banks, or from other 
agents of another kind, who will be 
referred to later. Any individual who 
desires to become an agent of the 
Government for the sale of these will 
in all likelihood be appointed. His ap 
pointment comes from the Secretary 

of ‘the Treasury. A license will be is | 
sued in the name of the individual | 
indicating that he is authorized to sell | 





these stamps for the Government. We 
hope there will be established 200,000 
at least, possibly more, of these depots 
for the sale of the stamps. 


First Class Agents 
us finish with the first 
agent. He deposits $1,000. He 
buy not more than one thousand dol- 
lars of these War Savings Stamps. He 
then sells them out and purchases 
again and keeps on selling. The law 
as it stands provides that these stamps 
must be sold during the year 1918, and 
the maximum amount to be sold is $2,- 
000,000,000. It is conceivable that the 
sale might be ended before the end of 
1918. If such should be the case ar- 
rangements will be made so that any 
agents having stamps on hand may 
cash them, they may have their cash 
back if they so desire. Of course, they 
can easily get it by walking into a post 


Let class | 
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office. While we do require ten days’ 
notice for the cashing of any certifi- 
cates, that was done to discourage the 
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tendency that might prevail to get them | 
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THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








A COOD OPENING 
An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 
PHILADELPHIA, care of The Eastern Underwriter 
105 William St., New York City 














6 


THE EASTERN UNDERWRITER 


December 14, 1917. 





cashed frequently, and also to protect 
the rural postmasters who would not 
have sufficient funds on hand to cash 
them if they were turned in in large 
amounts. 
Agents of the Second Class 

Another class of agent is what is 
known as the second class. He may 
receive his stamps on consignment on 
being nominated by the Federal Re- 
serve Bank or ‘by direction of the 
War Savings Committee, or by some 
official of the War Savings Com- 
mittee, and that concern or corpo- 
ration applying for the agency will 
be appointed by the Secretary.of the 
Treasury and he may get his stamps 
sent to him on consignment on deposit- 
ing the proper collateral. For example, 
if a life insurance company desires to 
take $100,000 worth of stamps for sale. 
We will say that that company has on 
hand collateral that would be accept- 
able to the Government. It deposits 
that collateral with the Federal Re- 
serve Bank and the stamps are sent 
out to the insurance company. The 
insurance company can then sell them 
and every month we have an account- 
ing of the number of stamps remainfng 
unsold, because the stamps go up in 
value, and the .theory is that no one 
should make money from the Govern- 
ment on the sale of these stamps. So, 
supposing the agent secured on con- 
signment in January one thousand 
stamps at $4.12 and did not sell any, 
they would be worth one thousana 
cents more for each of the months of 
February and March and so on. Con- 
sequently the Government must have 
a statement of the numberof stamps 
remaining unsold for January, and, 
if say there were five hundred remain- 
ing unsold, there would be five hun- 
dred cents additional required from 
him if settlement were made during 
February. 

What Life Companies Can Do 

Assume that the life insurance com- 
pany becomes an agent. How can that 
life insurance company help the Gov- 
ernment in selling them? It is not for 
me to tell definitely what they can 
do, but I suggest one way in which 
the thing can be done expeditiously 
without trouble. We are not sure 
whether the large corporations will 
care to take the stamps on consign- 
ment or not. Some of them will pre- 
fer to have them on consignment and 
others will prefer to pay cash and turn 
them into cash rapidly by disposing of 
them quickly. But irrespective of 
whether an agent becomes one of the 
first class or of the second class, let 
us assume that a lite insurance com- 
pany takes an agency, and possibly 
that company has several hundred 
branches. The one agency answers for 
that company. That company would 
indicate to the Government the num- 
ber of branches it desires to have act 
as agencies and that number of /i- 
censes would be issued to the head- 
quarters of that company, and they 
would be _ distributed through the 
branch offices, and those branch offices 
become the depots for the sale of these 
stamps. Do not think that in referring 
tu agencies that I have been using the 
term in the sense of life insurance 
agency. Possibly the best way will be 
for the life insurance company, for 
their agents, instead of selling the 
stamps, physically carrying them with 
them, it is probable that the best plan 
will be the order plan. Franked postal 
cards will be supplied to any of these 
corporations and on this is made pro- 
vision on the end where the canvasser 
inserts his name and the name of the 
corporation that he is connected with, 
and then the card reads: “To the 
DORCIMRBUOP BE occ kc cie eres Please send 
to me c. o. d. so many stamps, five- 
dollar war savings stamps and the date 
he wants them sent is put in there.” 
The order is filled out and the post 
card is deposited in the first letter 
box he comes to and it reaches the 


postmaster and the postmaster sends 
the stamps out on the day required, 
and he puts these orders aside. We 
have an organization perfected con- 
sisting of State directors of the Com- 
mittee, and a very large number of 
county chairmen and committees as 
well. It is expected that the post of- 
fices will at the end of every week 
send these post card orders to the State 
headquarters or the county  head- 
quarters, and there a_ record can 
be taken, if desired, letting that insur- 
ance company know just how many or- 
ders came in as the result of the activ- 
ities of that particular agent, or their 
particular agencies. It enables th? 
county chairman to know just how the 


sales are coming on and what possibly 


are being the most effective, and which 
one of the other dozen of activities is 
the most effective in the sale of these 
stamps. 


RESOLUTIONS ABOUT RAILROADS 


Life Presidents Favor Operation Under 
Supervision of Properly Constituted 
Committee of Carriers 


The Association of Life Insurance 
Presidents, at its annual meeting last 
week, passed these resolutions dealing 
with the present critical railroad situ- 
ation: 

“At the eleventh annual convention 
ef the Association of Life Insurance 
Presidents, with an attendance of ex 
ecutive officers of 64 companies carry- 
ing «bout forty million policies on the 
lives of American policyholders, Wil- 
liam A. Day, on behalf of the Com- 
mittee on Resolutions, presented the 
following preamble and resolution and 
inoved its adoption: 

“Whereas recognizing that it is the 
duty of the members of this associa- 
tion, as the custodians of many hun- 
dreds of millions of dollars of the poli- 
cyholders’ funds invested in railway 
recurities, to take notice of the recent 
report of the Interstate Commerce 
Commission. Therefore, be it 

“Resolved, first, the important first 
consideration to be borne in mind is 
that the condition precedent to any 
plan is for the Interstate Commerce 
Coinmission to approve the pending ap- 
pication for advanced rates. 

“Second, following this, we believe 
the better alternative is to suspend 
the anti-trust act and Section 5 of the 
Interstate Commerce Act ‘during the 
period of the war and until further ac- 
tion by the Congress.’ 

“Third, Government loans for capital 
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CAPT. MACK IN TOWN 
Says Government’s War Risk Bureau 
Will Write More Than $4,000,- 
000,000 Insurance 





Captain Millard W. Mack, former 
general agent of the Northwestern Mu- 
tual Life Insurance Company at Cin- 
cinnati, was in New York this week on 
his way to Europe, where he goes as a 
member of Major Willard Straight’s 
party, which is to present to soldiers 
and sailors the advantages of the war 
risk proposition for the Treasury De- 
partment, Captain Mack when seen by 
a representative of The Eastern Un- 
derwriter said that between four and 
five billion of insurance on soldiers and 
sailors will be written by the Govern- 
ment War Risk ‘Bureau. He says that 
he bases his estimate on the fact that 
the average application to date is 
more than $8,000. 


CONVICT F. R. SEARING 

Frederick Roe Searing, a former 
Philadelphia builder, who disappeared 
from Atlantic City in 1915 and was sup- 
posed to have been drowned, has been 
convicted of conspiracy to defraud two 
insurance companies. The wife of 
Searing recovered a verdict of $18,720 
against two insurance companies on 
policies on the life of her husband. 


purposes under appropriate safeguards. 

“Fourth, operation under supervision 
of properly censtituted committee of 
railroads themselves, which committee 
should be given centralized authority 
hy Congress. And 

“Resolved, that the Chair appoint a 
committee of one of our members to 
present or transmit a copy of this reso- 
iution to the President of the United 
States for his consideration.” 


T. W. Saunders, Equitable Life As- 
surance Society, Richmond, Va.,_ re- 
cently wrote a $50,000 case. 
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A Legal Reserve Company 


Are You 4 Big Producer? Can You Prove It? 
ONE GENERAL AGENT WANTED IN INDIANA 


Fletcher Trust Bldg., 


L. D. Clancy 
Secretary 
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Resources. 


Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 
saving to the insured. 


The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
funds. It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country's Agricultural 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries, 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Jesse R, Clark, President 





Cincinnati 
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H. L. Rosenfeld on 
After War Problems 


FINANCIAL AND LABOR OUTLOOK 


Will be Plenty of Material for Agents 
to Work Upon—tinfiuence 
of Insurance 

Henry L. Rosenfeld, fourth vice-pres- 
ident of the Equitable Life Assurance 
Society, discussed the social, economic 
and financial aftermath of the war, as 
he saw it, in an address before the As- 
sociation of Life Insurance Presidents, 
saying in part: 

Despite whatever adverse influences 
may have been exerted upon the com- 
panies by reason of the abnormal con- 
ditions engendered by the war, it is a 
magnificent tribute to the solvency, 
safety and solidity of the institution of 
old line legal reserve life insurance 
that so far as ascertained by personal 
experience and observation abroad, no 
life insurance company so organized 
and operating has failed to date to 
meet its obligations in any of the bel- 
l'gerent countries. That the exigencies 


of the situation have in all instances 
been provided for by a reduction or 
pessing of dividends to shareholders, 


o: of bonuses to policyholders, speaks 
volumes for the basic soundness of 
modern life insurance. 

The vast change in the character of 
life insurance companies assets can be 
shown from a single illustration: the 
Prudential Insurance Company of Eng- 
land, the largest life assurance com- 
pany of Great Britain, with funds of 
over one hundred millions sterling, of 
which less than 2 per cent. was invest- 
ed in British Governmental securities 
at the beginning of the war, had at 
the beginning of 1917 over 25 per cent. 
of its total assets, representing over 
46 per cent. of its stock exchange se- 


curities, invested in British Govern- 
mental obligations. 
The British income tax act provides 


under exemptions and abatements that 
allowance of income tax payable may 
be claimed on the amount of premiums 
paid for life insurance, if not exceed- 
ing one-sixth of the net personal in- 
come, with certain safeguards against 
the abuse of this concession. 


Tax 
to Amer- 


The British Income 

There is an object lesson 
ican national legislators in the fact 
that despite the great needs of the 
Government and the extraordinary in- 
crease in the rate of income taxation in 
that country, the British Government 
has not yet found it expedient nor wise 
nor necessary to repeal this provision 
of the British income tax act. The 
British Parliament still appreciates the 
importance of life insurance in the pro- 
motion of thrift and the stimulation of 


saving. The Chancellor of the Ex- 
cbequer recognizes that while life in- 
surance premiums are_ individually 


small in amount, yet in the aggregate 
they constitute mighty funds; and that 
these small sums if not paid in life in- 


surance premiums would be for the 
most part dissipated, but thus accu- 
mulated are at once available for the 
necessities of the government. It is to 
be hoped that the Secretary of the 
Treasury of the United States having 
found whole-hearted and generous re- 
sponse to the national need as shown 


by the recent subscriptions of Amer- 
ican life insurance to the calls of the 


Government may yet deem it advisable 
to recommend legislation promotive of 
thrift similar to that of the British 
Income Tax Act. 

Agents of life insurance are apostles 
of economy. War's wastage enforces 
economy. May we not hope that after 
the war there will ensue in the United 
States, the spendthrift of the nations, 
habits of economy and thrift which will 
prevent a recurrence of the wastage of 
peace so long a prevalent characteris- 
tic of our people? 

To attempt a calculation as to what 
extent the amount of after-war national 
charges which will be necessary to be 
raised will amount to in percentage 
of the pre-war income of the nations 
would be largely conjecture. Perhaps 
in time incomes will increase propor- 
tionately to the increase of fixed 
charges. One fact stands out clearly, 
however; that is, that the process of 
restoration of material loss and de- 
struction in order that income may be 
restored and augmented will take pre- 
cedence of all other activities after the 
war. Life insurance alone can supply 
the coverage necessary to tide over the 
period of reconstruction which must 
precede the period of productivity. The 
agent need fear no lack of available 
life insurance material. Human brain 


and brawn, the essential factors in 
the reproduction and increase of in 
come, will require life insurance in 


much larger amounts than have hither 
to ruled. People are being educated 
to think in larger figures than hereto- 
for. 


Indebtedness Staggers Imagination 

It will be necessary for the United 
States to recognize the intensified in- 
dustrial and agricultural competition 
which it will be called upon to meet 
after the war. With a total indebted- 
ness of foreign nations so large as to 
stagger human imagination, the only 
hope for regeneration and rehabilita- 
tion, economically and financially, will 
be an increased commerce and agricul 
ture. During the war and up to the end 
of 1916 England alone has spent over 
$3,000,000,000 in the construction of 
factories and equipment. This does 
not take into account additions to this 
vast sum during the current year. As 
sociations have sprung up in England, 
in France and in Germany for the ad- 
vancement of every branch of industry, 
for the improvement of the system of 
education, for the utilization of skill 


and adaptability in science. This ap- 
piies equally to agriculture. 
Re-adjustment of Labor 
By far the greatest problem which 
will confront these nations, as well as 
our own, will be the question of re- 
adjustment of labor after the war. 


There has been a phenomenal increase 


in the number of women employed in 
all countries. No one can predict with 
accuracy what will be the effect upon 
labor conditions of the return of the 
millions of men now under arms and 
their reabsorption into civil life. He 
would be a bold prophet who would at- 
tempt to predict whether woman who 
has taken the place of man in industry 
and in agriculture will be retained or 
replaced; whether there will be a shift- 
ing from office and sedentary occupa- 
tions to the farm or to workship. The 
war has enormously increased the ver- 
satility of the present generation. 
There will be an enormous change of 
occupations. Most countries have been 
forced to be more self-sufficient than 
they were. Industry must accommo- 
date itself in some way to the psychol- 
ogical change which has taken, and is 
still taking, place. These are ques- 
tions of great moment to which Euro- 
pean governments are giving the ut- 
most consideration and study. 

Despite any differences which may 
exist on these problems of the supply 
and demand of labor, there is unanim- 
ity of opinion respecting the necessity 
for better relations and better co-op- 
eration between capital and _ labor. 
Here lies at hand the great opportunity 
of life insurance in the United States. 
No greater field of endeavor offers it- 
self than that the skill and wisdom of 
the executives, plus the power and 
potential possibilities of the large 
agency organizations of life insurance, 
skall be enlisted in the work of help- 
ing to solve national problems. 

Social Problems 

One of the most difficult after-war 
problems will ‘be the question of un- 
employment. Unemployment is a risk 
the contingency of which can be meas- 
ured and covered by insurance, despite 
various economic, moral and _ social 
factors which make the solution suffi- 
ciently difficult to give fullest play 
to insurance inventive ability. The 
thought was radical twenty years ago 
that disability benefits should be coup- 
led with life insurance. To-day it may 
seem equally radical to propose that 
the life insurance policy of the future 
shall not be considered perfect until 
the element of instability of income 
has been guarded against, be the cause 
disability or unemployment. 

On first thought it would seem that 
the proper place for the development 
of this idea would lie along the line of 
social service insurance as exemplified 
by group life insurance. Group insur- 
ance has largely increased the scope 
of life insurance service. This has 
been recognized to the extent that the 
State of New York has given freest 
play to the extension of this plan of 
insurance by the removal of the limi- 
tation as to the volume of new business 
which may be written on this form. 
Group and other forms of social serv- 
ice insurance are in their infancy. The 
next field of exiension can well be the 
development of unemployment insur- 
ance. It fits directly into the funda- 
mental principle of group insurance, 
which is an endeavor to promote better 
relations between the employer and em- 
ploye. 


SS EEE 


Another _ social service problem 
which challenges best life insurance 
thought is the housing question—not 
alone in providing funds necessary for 
the construction of more and better 
houses for labor. That is the simplest 
phase of the question, important though 
it may be. It is the correlative sub- 
jects of better sanitation, improved 
health conditions and education in the 
conservation of health and strength 
which offer unlimited possibilities for 
progress—work in which the sanitary 
engineer and the practice of preventive 
medicine shall play a large part, the 
results of which will mean better 
homes as well as better houses. This 
has a direct relation to life insurance 
in the broadest and best sense. 

By squarely meeting the issue of 
helping the governments—both nation- 
al and State—to solve these, among 
others of the big economic questions 
of the day, life insurance will enlarge 
its scope of usefulness and provide ad- 
ditional spheres of influence and great- 
er opportunity for agency organiza- 
tions. Thus provision will be made 
against any decrease of available in- 
Surance material by reason of men 
killed during the war or by a decreas- 
ing birth rate which follows upon war. 
These latter factors will be rendered 
negligible in adverse influence or 
largely diminished by the greater need 
for insurance per capita of the remain- 
ing population as well as by opening 
up new fields among the great number 
of under-insured and under-averaged 
lives. Just to the extent to which the 
executives of American life insurance 
companies devise means for the wider 
application cf life insurance will agency 
organizations find the problem after 
the war reduced to a simple question 


of how to take care of the larger 
amount of new business made avail- 
able. 


TO HANDLE WAR STAMPS 
New York Life Agents Urged to 
All They Can to 
Assist 


Do 


The New York Life has made the 
following statement to its agents: 

“We want every man in the employ 
of the Company in the United States 
who is willing to ‘do his bit’ and do 
his best in the sale of these War Sav- 
ings ‘Certificates to pledge himself 
thereto, in order that we may know 
just what force we can count on. 
Please immediately fill out the enclosed 
postcard, sign and mail it, then await 
instructions from us. If we are suc- 
cessful in securing an appointment by 
the Government for the sale of these 
stamps in a way that will enable our 


branch offices and agents to handle 
them in wholesale quantities, we be 
lieve that the Nylic force will be an 


efficient organization in this war serv- 
ice. On the other hand, the selling of 
these stamps will help you in introduc- 
tions, broaden your acquaintance, and 
aid you in many ways in the prosecu- 
tion of your work of protecting the 
homes and firesides of the people.” 


————— 








and quality in the Company. 


quality of the institution. 





Capable Agents, Desirable Company 


The two most important factors in life underwriting are capability in the Agent 
If the Company provides 
policy for a low net cost, and has a reputation for prompt and efficient service, the 
result is contentment, loyalty, and success for the man in the Field, if he is cepable. 
This Company’s record is evidence of the character of its representatives and of the 


Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 


an unexcelled, attractive 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















The lapse of a life in- 


Expense and surance policy is expen- 


Hazard sive to the insured and 

of Lapses hazardous for his fam- 
ily. He cannot drop 

a policy with the intention of renew- 


ing later, or drop a policy in order to 
take a policy in another company with- 
cut losing a considerable part of what 
he has paid, paying more for the new 
than he has paid for the old, and in- 
curring the hazard of death and becom: 
ing uninsurable in addition. 


If the insured is dissatisfied with 
the form of policy he should bring his 
troubles to the attention of the com- 
pany. The worst thing he can do is 
to lapse his policy and take out in- 
surance in another company without 
first finding out what the original com- 
pany will do for the reason that the 
original company has on hand certain 
accumulations resulting from the pay- 
ment of past premiums which can be 


used to the insured’s advantage in 
making the change desired. ‘The in- 
sured might lose these credits to a 


large extent by entering into negotia- 
tion with another company. In other 
words, the holder of a policy can in- 
variably do better with his. original 
company than by attempting to cancel 
his policy outright and to substitute 
insurance in another company. 


Any new policy he takes out costs 
more on account of his increase in 
age. If he takes another policy of the 
same kind he will have to pay more 
than he paid for the policy he lapsed, 
and every year of delay in taking out 
a new policy means a further increase 
in the cost. 


An element fraught with most se- 
rious consequences is the combined 
chance of death and uninsurability. Of 
$5,441 men living at age thirty 7,335 
will have died before age forty, and 
the percentage of deaths increases ev- 
ery year. Equally serious is the chance 
of becoming  uninsurable. Approxi- 
mately one in every fourteen applicants 
is rejected for life insurance. Every 
year a certain number of men who 
were physically fit a few months be- 
fore become uninsurable, and the num- 
ter increases with age.—Travelers’ 
“Record.” 

+ * + 


A certain man, who had 


The Twister $10,000 insurance on his 


and life, often thought of 

His Wiles this comfortable provi- 
sion for his family with 

a great deal of satisfaction. He felt 


that nothing could induce him to part 
with this policy. However, this man 
also owned a valuable business - prop- 
erty upon which there was a mortgage 
of $1,500. 

The security for the debt was ample 
and there was no doubt that the loan 
could be continued indefinitely, but in 
an evil day a life insurance twister 
called his attention to the fact that he 
was, nevertheless, still in debt and that 
he was uselessly squandering $75 of 
good money each year in the way of 
interest. “Why not cut out the debt 
and cease paying interest?” It was 
“very simple.” He had carried his life 
insurance ten years and he could now 
surrender his policy for $1,518. With 
this cash he could cancel the debt on 
his property, while at the same time hé 
could take out a new policy for $10,000 
in the twister’s company. Thus his 
property would be free from incum- 


brance and he would have the same 
amount of protection ag before. 

The proposition looked very attrac- 
tive, but the insured wisely took the 
precaution first to consult the repre- 








sentative of the company which had 


issued his existing policy. He then 
found that, as he was now ten years 
older than when he first insured, he 


vould have to pay a premium of $411 
on his new policy instead of the old 
premium of $290. He might get a lower 
premium somewhere, but dividends 
would also be smaller or none at all, 
while, in any event, the dividend on a 
policy 10 years old would be relatively 
much larger than on a new policy. By 
the proposed deal he would be saving 
$75 in interest, but would be paying 
$121 more in the way of premium—a 
net loss of $46 yearly, not taking into 
account the relatively smaller dividends 
on any new policy. Besides, his old 
policy, having gone through the proba- 
tionary period, was now absolutely in- 
contestable and free from all restric- 
tions, while any new insurance that he 
might secure would be subject to sun- 
dry restrictions and conditions for one 
or two years at least. 


The twister’s proposition was clear- 
ly unfair and for the benefit of the 
twister only, enabling him to make a 
commission. It was not to the advan- 
tage of the insured in any respect. 
This would have been equally the case 
had his debt of $1,500 been a loan on 
his policy instead of on a piece of real 


cstate.—Mutual Life’s “Points.” 
* * * 
There is plenty of 
A Short common sense in a 
But Convincing statement recently 
Lapse Talk made by B. D. Alli- 
son, of York, Pa., to 


industrial agents of the Prudential: 


“It is better to write a five-cent pre- 
mium that will stay than a twenty 
cent one that will lapse. The five-cent 
policy can easily be carried and the 
holder may like it so well that when 
his circumstances permit you will have 
vo trouble in increasing the amount. 
Jf he has to drop his twenty-cent pol- 
icy he may, at the same time lose 
his interest in life insurance itself. 


“Theretore, I say again, we should 
always explain the policy thoroughly 
and be careful not to overload any on® 
with insurance.” 

















Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The compan By the People 
For the People 


The Daily Average of the Company’s 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 











$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








TRAVELERS GROUPS 
Increased Prosperity Causes Manufac- 
turers to Take Out These Policies 
—October Groups 
The group life business of the Trav- 
elers paid-for in October totalled near- 
ly ten millions of insurance. The fol- 
luwing partial list of cases closed 
within the month of October is po- 
tent evidence that group insurance 
is being rapidly adopted. Increased 
prosperity on the part of manufactur- 
ers, greater production, shortage of 
skilled workmen on account of nation- 
al call to colors and the coming Christ- 
mas season, when many manufac- 
turers will expect to give some suita- 
ble gift to their employes in apprecia- 
tion of faithful service, are all rea- 

sens why the business is growing. 
Cincinnati Planer Co., ‘Cincinnati, 
Ohio; Green Fuel Economizer Co., Bea- 
con, N. Y.; Globe Machine & Stamp- 
ing Co., Cleveland, Ohio; Electric Con- 
troller & Mfg. Co., Cleveland, Ohio} 
Medart Patent Pulley Co., St. Louis, 
Mo.; Brooklyn Union Publishing Co., 
srooklyn, N. Y.; Bridgeport Post Pub- 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘o/dest company in America’”’ 
mean certain success for you. 








For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET. NEW YORK, N.Y. 








lishing Co., Bridgeport, Conn.; Stewart 
Motor Corporation, Buffalo, N. Y.; F. 
Schoettle, Philadelphia, Pa.; Edwin J. 
Schoettle & Co., Philadelphia, Pa.; 
Adelpha Paper Box Co., Philadelphia, 
Fa.; D. Goff & Sons, Pawtucket, R. 
I.; Providence Braid Co., Pawtucket, 
R. 1; Woodlawn Finishing Co., Paw- 
tucket, R. I.; Tropical Paint & Oil Co., 


Cleveland, Ohio; Acme Machine & 
Tool Company, Cincjnnati, Ohio; A. 
Wilhelm Co., Reading, Pa.; John Step- 
toe Co., Cincinnati, Ohio; Pratt, Read 
& Co., Deep River, Conn.; Pratt, Read 
Player Action Co., Deep River, Conn.; 
Bridgeport Brass Co., Bridgeport, 
Conn.; Standard Brass & Copper Tube 


Co., New London, Conn.; A. B. Swoyer 
Co., Philadelphia, Pa.; Ss. Morgan Sm.th 
Co., York, Pa.; Wheeler-Green Elec- 

tric Co., Buffalo, N. Y.; Rhode Island 
Cardboard Co., Pawtucket, R. I.; Wil- 
son Jones Loose Leaf Co., Chicago, 
Ili.; Brown Mfg. Co., Zanesville, Ohio; 
Shawmut Mill of West Point Mfg. Co., 
Shawmut, Ala.; Textile Machine Works, 
Reading, Pa.; Tremont Mills, New 
York; Clemson Bros. Inc., Middletown, 
N. Y.; Ohio Garment Co., Springfield, 
Ohio; D. T. Williams Valve Co., Cin- 
e:nnati, Ohio; Niagara Lithograph Co., 
Buffalo, N. Y.; Dayton Mfg. Co., Day- 
ton, Ohio. 


Excess Profits Tax 


(Continued from page 2) 

of persons to make legal demand upon 
the corporation for it. Similarly the 
requirement that the corporation carry 
the aggregate of the reserves on its 
outstanding policies as a policy reserve 
neither confers upon the policyholders 
cifferent rights nor imposes upon the 
company any other or different obliga- 
tions with respect to the payment of 
such reserves than existed under their 
several contracts of insurance. 


Suggestions 

I. That the statutory classification 
of “Invested Capital” be included in 
the blank form for the returns of life 
insurance corporations under the ex- 
cess profits tax. 

II. That stock life insurance corpor- 
ations be required to enter opposite 
item (1) in such schedule the total 
amount of cash paid in for stock. 

Ill. That mutual life insurance cor- 
porations leave said item (1) blank. 

IV. That both stock and mutual cor- 
porations enter opposite item (3), the 
balance of assets remaining after mak- 
ing the deductions required by Sec 
tion 207. 
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Many Objections 
To Moratorium Bill 





REGARDED AS UNCONSTITUTIONAL 





Takes Property Without Process of 
Law and Without Compensation— 
States’ Rights Infringed 





At the annual meeting of the Asso- 
ciation of Life Insurance Counsel last 
week Frederic G. Dunham, attorney of 
the Association of Life Insurance Pres- 
idents, read an exhaustive paper on 
“Moratory Legislation in the United 
States,” with particular emphasis on 
the unconstitutional features and prac- 
tical objections in the bill now pending 
in Congress. 

This Federal Soldiers’ and Sailors 
Civil Rights Bill should be held un- 
constitutional and void because it in- 
volves taking of property without due 
process of law and without compen- 
sation, because it infringes upon sover- 
eign rights of the States with. respect 
to control of State courts and collec- 
tion of State taxes. 


, 


Insurance Objections 

In referring to the insurance fea- 
tures of the Federal Bill, Mr. Dunham 
said in part: 

“Article IV of the bill, as originally 
¢rawn, prohibited the lapse or forfei- 
ture of insurance up to $5,000 in 
amount on the lives of persons in the 
military service for non-payment of 
premiums, without making any provi- 
sion for securing the payment of pre- 
miums unless the loan values of the 
policies should be sufficient to carry 
the insurance for the period of service 
and six months thereafter. Consent of 
policyholder, beneficiary and other per- 
sons interested was assumed. The ne- 
cessity for the consent of the company 
was disregarded. In view of the in- 
evitable effect of this measure upon 
the companies, it was evident that they 
could not, in justice to their other pol- 
icyholders, waive the constitutional ob- 
jection. The result was a re-draft of 
tliis article so as to provide for the 
guaranty by the Government of premi- 
ums in default, which, it was evidently 
assumed, would at least meet the prac- 
tical objections to the bill. 

“These insurance provisions, how- 
ever, seem technically still subject to 
tle constitutional objection. The de 
fect lies in the attempt to change the 
rights and obligations of the insurance 
companies under their outstanding con- 
tracts without their consent. The pol- 
icyholder eligible to the benefits of the 
act is required to make formal applica- 
tion to the company and to the Gov- 
ernment, and to include in such appli- 
cation the consent of third parties hav- 
ing vested interests in the policy. The 
Government is required to notify the 
company and the insured of its ac- 
ceptance or rejection of the application. 
ut the company is merely forbidden 
by law either to lapse or forfeit any 
policy to which the benefits of the act 
shall have been extended (Section 495), 
or to make any settlement under any 
such policy in derogation of the first 
lien upon its value which the bill pur- 
ports to confer upon the United States 
(Section 409). There is no provision 
for the acceptance by the companies 
of the provisions of the bill, though 
their voluntary compliance with its 
terms would probably be regarded in 
law as such acceptance. 


Inadmissible from Companies’ 
Standpoint 

“The debate on the bill brought out 
the fact that this latter provision (that 
giving the United States a first lien 
on the value of the policy) was in- 
tended to postpone any lien which the 
company may have previously acquired 
through loans on the policy or other- 
wise to the Government’s right of in- 
temnity against loss for premiums se- 
cured or paid by it. This, it would 
seem, is inadmissible from the com- 
panies’ standpoint. If effective, it 
would wholly offset and nullify the pro- 


visions for the securing and ultimate 
payment of these defaulted premiums 
by the Government. 

“There is a further possible ground 
of objection on the part of the compa- 
nies in the limitation of the require- 
ment as to the consent of third per- 
sons to those who have vested inter- 
ests in the policies concerned. It was 
not intended by the framers of the bill 
that the consent of the ordinary bene- 
ficiary should be required. Many ex- 
perienced life insurance counsel regard 
such consent to any change in the pol- 
icy as desirable, notwithstanding the 
reservation by the assured of the right 
to change the beneficiary. If these ob- 
jections’ cannot be obviated through 
amendment, the effective remedy avail- 
able to the companies may be to stand 
cr their constitutional rights and re- 


‘fuse to recognize the act as valid or 


to comply with any of its provisions.” 

The sub-committee of the Senate Ju- 
ciciary Committee has agreed to make 
changes necessary to obviate important 
cbjections in the bill, but it is difficult 
tv see how the principal unconstitu- 
tional features of the bill as a whole 
can be overcome. 





NOW HEADS OIL COMPANY 





R. R. Reid, Once a Large Producer 
With Northwestern Mutual, Will 
Address Life Underwriters 





Robert R. Reid, formerly with the 
Northwestern Mutual Life, a personal 
producer who wrote as much as $1,200,- 
000 a year, is now president of the 
Federal Oil Co. He will address a 
meeting of the Life Underwriters’ As 
sociation of New York at the Hotel 
McAlpin on December 15 noon, on 
“Essential Elements in Life Insurance 
Soliciting.” 

Winslow Russell, superintendent of 
agencies of the Phoenix Mutual Life, 
and Charles W. Whitehair, secretary 
of the Cornell University Christian As- 
sociation, will also speak at this meet 
ing. 


Agents and Brokers of Jos. D. Book- 
staver General Agency Hold 
Organization Meeting 





The agents and brokers of the Jos. 
D. Bookstaver general agency of the 
Travelers held an organization meeting 
last Thursday. A $200,000 and a $100,- 
000 club was formed and also a “Junior 
Club,” membership in which is based on 
production of not less than $50,000 per 
annum. 

It was also decided to start again the 
weekly meetings of the agency staff 
which were discontinued during the 
summer months. These meetings are 
conducted after the manner of an open 
forum either by Mr. Bookstaver, him- 
self, or by his assistant, E. A. Klein.. 

WALLIS WINS HONOR BANNER 

In September, the Fidelity Mutual 
Life announced in the “Fidelity Field 
Man” that it was going to present a 
new honor man banner. The banner 


of Frederick A. Wallis, manager of the 
Greater New York and Long Island 
-gency of the Company. The new ban- 
ner adorns the wall of Mr. Wallis’ of- 
fice at 111 Broadway. The Wallis 
agency was the leader for November, 
of all the Company’s agencies, and is 
also the leader for the year 1917, up 
to November 30. The honor man ban- 
ner goes to the agent with the largest 
personal production and this fell to 
Mr. Wallis for November. He ranks 
fourth in personal production for the 
year 1917, being topped by Karl Collings, 
Philadelphia. R. J. Seiberlich, Min- 
nesota, and C. M. Hunsicker, Philadel- 
phia, in the order named. In the first 
fifty producers in the Fidelity Mutual 
or November, the Wallis office had six 
members including Mrs. E. D. Lochner, 
T. A. Davies, B. W. Logan, J. C. Hune, 
and Miss J. Donnelly. 





THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
OF GOSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 







ROBES ccocceccocececesosoceveces etbadenteuneedtesvodessesesseeneesseseseuswasagerees $14,464,552.23 
EARNED cccccsascccsqreccoscovcescscecoonesess vecevsenes ee sees 12,436,717.56 
Capital and Surplus.... 2,027,834. 

Insurance in Force .......++. ccece + 118,349,212.00 
Payments to Policyholders since Or, 18,119,172.50 





Is Paying its Policyholders over $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 











“If You Were In His Place’’— 


Would you buy tne policy you are offering your prospect? 
Provident agents are successful because they are abso- 
lutely convinced that the policies they offer are exactly 
the policies which under similar conditions they would 
prefer for themselves. 


Write for information. 


The Provident Life and Trust Company 
OF PHILADELPHIA. 


Founded 1865 








Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
3% reserve 











We don’t contract with poor men. 


We give a new man our attezition until he is 
started. 


We make our men make good. 
Why don’t you work for us‘ 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 
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This newspaper is owned and is: pub- 
lished by The Eastern 
Underwriter Company, a New York cor- 
office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
The address of the officers 


every Friday 


poration, 


Secretary. 


is the office of this newspaper. Tele- 
phone 2497 John. 
Subscription Price $3.00 a year. Single 


copies, 25 cents, 


Entered as second-class matter Janu- 
ary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


THE TEN PER CENT. ADVANCE 
It is inevitable that the notable trend 
toward Federal control in all the larger 
activities which directly affect our part 
in the great war should cause insur- 
to give consideration to the 
control have on 
The masterly presenta- 
imposed upon 
the pamphlet 
but 


control 


ance 
éflect 
their business, 
the 
companies in 


men 
Federal would 
tion of limitations 
American 
touches side 
o! the State 
all companies operating in the 
influences a 
lies in a country- 
diffusion of liability. The gar- 
ments fashioned by the States, each 
acting independently, are not working 
clothes suitable for all tasks, for here 


one 
affects 
United 
busi- 


by Henry Evans 


question; 
and sharply 


States 


ness whose safety 


wide 


and there they pinch, interfering with 
that freedom of the muscles needed 
for the most efficient accomplishment 


of the task of furnishing the indemnity 
behind our system of 
and protects the individual or 
corporate entity from a loss that would 
embarrassment or ruin. This 
task is the duty of the companies and 
it is equally the duty of those in Gov- 
ernmental authority to make reasonably 
certain that such indemnity is sound, 
stable and adequate. 

The garment which will permit suffi- 
cient play of the muscles for ordinary 
tasks often proves too restrictive when 
an emergency arises and it can hardly 
be denied that the fire insurance busi- 
ness is now approaching a crisis, and 
if in this crisis State. supervision will 
not permit of the necessary measures, 
tle drift toward Federal supervision 
will be unmistakable and inevitable. 

The difficulties in which the compa- 
nies find themselves are due to the 
increased cost of fires and the increased 
burden of expenses and taxes. 

In the present situation one of three 
things must happen: (1) The burning 
ratio must be reduced; (2) expenses 
must be cut down, or (3) rates must 
be advanced. 

To what extent are matters 
under control by the companies? 

It is elementary that the marked ad- 
vance in the price of all commodities 
is directly reflected in the cost of re- 
pair or replacement, and that a fire of 


which stands 


credits 


spell 


these 


equal physical proportions today does 
at least 33 1-3 per cent. more damage 
ir. dollars and cents than it did three 
years ago. Therefore, the number or 
the extent of fires must be reduced or 
the cost of fires will be much greater 
than in the This the companies 
manifestly cannot control. 

The necessary expenses of the com- 
panies may roughly be divided into 5 
groups: commissions, field supervi- 
sion and loss adjustments, home office 
expenses, board expenses and taxes. It 
is a practical impossibility as well ag 
inadvisable to reduce agents’ and bro- 
kers’ commissions at this time when 
the cost of living and expenses of all 
kinds have increased so materially. 
Agents and brokers must be maintained 
their commissions form 
a less expense than the business would 
under any other This 
theory coincides.with the action of the 
commissioners last week in dropping 
the suggestion that compensation com- 
taiissions of 17% per cent. should be cut. 

The cost of traveling with all the 
incidental items which go to make up 
field and adjustment expenses have 
shared in the general advance with no 
prospect of reduction, 

The same holds good respecting home 
office expenses into which are grouped 
clerk printing, general supplies, 
postage, etc. The demand of the Gov- 
alone for clerks and stenog- 
raphers igs so great that the market 
price of these classes is rapidly mount- 
ing, while the cost of printed matter 
greatly increased. 
cent. more than 


past. 


for in the end 


cast system. 


hire, 


ernment 


has 
per 


and supplies 
Postage is 50 
formerly, 

Not the the increased 
expenses of companies is the money 
they are spending in co-operating with 
the inspection work; 
also the salaries they are paying to 
employes now with the colors whose 
places have had to be filled by others. 

The same costs which affect all other 
business activities make it 
to reduce expenses of rating organiza- 
tions, particularly with demands which 
anti-discrimination laws put upon them, 
while inspection bureaus are more ac- 
tive and useful than ever, partly in 
Governmental work. 

Taxes speak for themselves and the 
added burdens imposed thereby find no 
solution at the hands of the companies. 

In addition to the above it must not 
be overlooked that stock and bond 
values have depreciated to a marked 
degree since the commencement of the 
war, which directly affects the security 
the companies offer to the insuring pub- 
lic, and again it must be emphasized 
that sound indemnity is vital to busi- 
ness interests everywhere. 

One recourse only is left to the com- 
to do exactly what all 
other businesses are forced to do at 
this time, and that is to advance the 
price of their commodity to cover those 
necessary costs which have been so 
greatly augmented. To the unthinking 
or the uninformed this necessity may 
not be apparent just now, because the 
increase in premium account has been 
great this year, and, therefore, the 
loss and expense ratios of the compa- 
nies for 1917 will probably show ap- 
parently favorable results, but a day of 
reckoning is coming. Enormously in- 


least part of 


Government in 


impossible 


panies, i. e., 


creased liability has been assumed; 
premiums have not yet been earned; 
trade profits are not underwriting prof- 
its this year and no experienced un- 
derwriter will be fooled by the balance 
sheet that does not take all these 
facts under consideration. 


That is why the movement for in- 
creased rates has become so general 
and is being put into effect. The first 


territory making an advance was New 
Jersey (in September last), followed 
by no complaint from the Jersey pub- 
lic. Why? Because it is reasonable 
to fair-minded men to expect an ad- 
vance and the public as a whole is fair- 
minded. New England, the Middle 
States, part of the South having made 
advances, the companies now look to 
the rest of the country to fall into line 
The occasion admits of no exceptions, 
nor should any be made; it is a coun- 
try-wide burden that no one section 
should be permitted to escape carrying. 
If in any one section rates are already 
higher than they need be, even in com- 
parison to the risks assumed, the ad- 
vance must be made just the same; 
then, if necessary, the underlying rates 
can be adjusted afterwards at a fair 
figure. Let there be no discrimination 
in the advance, but apply it to all. 

If men or localities stand out against 
these measures it should be remem- 
bered that the companies have one in- 
alienable right, of which no court or 
State can deprive them, and that is the 
right to cease doing business under 
conditions which imperil them or the 
interests of other sections of the coun- 
try. Emergencies call for strong meas- 
ures and strong men. Now is the time 
for the strong men in the fire insur 
ance business to say, “It must be 


done.” 


HALIFAX PLATE GLASS LOSS 


Only One American Company Active— 
Different Opinions as to 
Liability 

Lloyds Plate Glass of New York had 
the principal American plate glass busi- 
ness in Halifax, where its premiums 
amount to about $1,400. If everything 
it has at risk is destroyed the loss 
could reach $15,000. President Woods 
has not been able to get any word from 
his representative there. From what 
reports he has seen he believes that 
companies will regard themselves as lia- 
ble, even though it be true, as stated, 
that fire preceded the explosion by over 
fifteen minutes. He regards the situa- 
tion as similar to that at Black Tom, 
where the fire department was fighting 
a fire for an hour before it reached the 
cars containing the explosive which 
caused the big damage. Many plate 
glass losses were paid following the 
Back Tom disaster because it was felt 
that the courts would hold that mere 
concussion is different from damage to 
glass by heat or falling walls, as is 
usual is the case of ordinary fires. 

The New York Plate Glass had no 
business in Halifax, but may have a 
few scattered risks in adjacent terri- 
tory. A meeting of plate glass insur- 
ance men has been called in Toronto to 
ascertain the probable attitude of the 
companies on the question of liability. 
Secretary French thinks under the cir- 
cumstances as reported, the companies 
are not liable. As the war continues it 


is becoming more and more apparent 
that the explosion hazard is a serious 
one for the plate glass companies. 


EE ET 





MU) 


THE HUMAN SIDE OF 
INSURANCE 


“bennett 
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Underwood 


Underwood & 
LITTLE 


Copyright by 


LUTHER B. 


Luther B. Little, who has returned 
to the Metropolitan Life as head of its 


Publication division, after managing 
the Mitchel fusion campaign’ (as an- 
nounced in The Eastern Underwriter 
last week) will be welcomed back 
by many insurance and newspaper 
men who regard his friendship as a 


distinction. Mr. Little has an acquaint- 
ance and influence which are possessed 
by few men in the metropolis. He be- 
gan making them as a reporter in Min- 
nesota, and added to them when a 
Washington correspondent and later as 
the leading political writer for the New 
York “Times.” 


* + + 
Thomas B. Love, of Dallas, Tex., 
former Texas Commissioner of Insur- 


ance and Banking, has been nominated 
to be assistant Secretary of the Treas- 
ury to fill one of the positions created 
for the war. 

Mr. Love probably will be assigned 
tc supervise the work of the War Risk 
Insurance Bureau, now under Assistant 
Secretary Rowe, and of the Internal 
Revenue Bureau. For several weeks 
he has been a volunteer assistant of 
Internal Revenue Commissioner Roper, 
helping on draft income tax regula- 
tions. 

* * *& 


Lee J. O’Donnell, of Columbus, who 
has taken the general agency of the 
Royal Indemnity in. central Ohio for 
bonding lines, was formerly general 
agent for the Southern Surety. He 
was also with Bancroft Brothers and 
is a son-in-law of Charles H. Bancroft. 
He is 27 years old and has been in the 
insurance business four or five years. 


* * * 


Leroy A. Lincoln, who has resigned 
ws counsel to the State superintendent 
cf insurance to become a member of 
ihe law firm of Rumsey & Morgan, New 
York, is a son of Charles Z. Lincoln, 
former legal adviser to Governors 
Roosevelt, Black, Odell and Higgins. 

” + * 

George K. Sargent, assistant super- 
intendent of agencies of the Mutual 
Life, and Mrs. Sargent announce the 
engagement of their daughter, Helen 
Frances Sargent, to Lieutenant William 
Coverly Cooke, of the U. S. R., who is 
stationed at Spartanburg. 
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FIRE INSURANCE DEPARTMENT 











Oo 
° GO WITH CRUM R 
Form American es 8 ae 
. Fred H. Krueger and Al. Brower, 
Re Insurance Pool Formerly with Aachen & Mu- 
——- nich, Located 
EAGLE, OF NEWARK, BACK OF IT — 
sinesaoaaee Two well-knew n field men, Al. Brow- 


Proposes to Increase Capital at Board 
Meeting December 15—James G. 
Milne in Charge 





The Eagle Fire Insurance Co., of 
Newark, has formed a_re-insurance 
pool. The six companies comprising 


this pool to date are of medium size, 
but their aggregate facilities are suffi- 
cient to make the pool a factor in the 
re-insurance field. : 

In conjunction with this move, the di- 


rectors of the Eagle propose to expand © 


the company’s plant throughout. At 
the meeting of the board of directors 
scheduled for December 17, it is 
planned to provide a substantial in- 
crease in capital. This will be in ad- 
dition to the increase which was made 
in June of this year. Additional space 
has already been secured in the Essex 
Building, Newark. 
Milne in Active Charge 

The Eagle also announced this week 
the appointment of James G. Milne as 
assistant secretary of the Company to 
have active charge of its business. Mr. 
Milne has been with the Royal Ex- 
change for the past twenty years dur- 
ing part of which time he was asso- 
ciated in that company with William 
C. Scheide, who is general agent of the 
Eagle. While with the Royal Exchange 
Mr. Milne was superintendent of the 
loss department of the United States 
head office and also had charge of the 
statistical department of the company. 
His appointment as assistant secretary 
of the Eagle is already effective. 


F. H. Smith Resigns as Director 


At the meeting of the board on 
Monday, the resignation of Frank H. 
Smith, the new commissioner of bank- 


ing and insurance of New Jersey, who 
has been a director of the company for 
some years past, will be considered. 
Mr. Smith presented this resignation as 
of December 1. 

The Eagle Fire was incorporated in 
New Jersey in February, 1912, with a 
cash capital of $100,000. On December 
31, the capital was increased to $200,- 
(00 and was again increased in June 
of this year. E. M. Waldron, a con- 
tractor, is president of the company; 
Jacob R. Hall and Paul Guenther vice- 
presidents; former Governor of New 
Jersey, Franklin W. Fort, secretary, 
and Louis V. Aronson, treasurer. Gov- 
Fort is now in Washington on the staff 
of Food Commissioner Hoover. Mr. 


e) and Fred H. Krueger, both formerly 
with the Aachen & Munich, have gone 


with Crum & Forster. Mr. Krueger 
will travel in Western Pennsylvania 
and West Virginia. W. E. Newman 
will have Eastern Pennsylvania and 
Maryland. Mr. Brower will travel in 
Western New York. Charles R. Hobart 
will travel in the eastern part of the 


State. 


BROKERAGE COMPANY BRANCHING 

The United States Brokerage Com- 
pany of New Brunswick, N. J., has 
cpened a branch office at Morris Park, 
L. 1., for direct business with Christian 
C. Meyer, formerly of the Sun office, 
in charge. Russell § Britton, president 


of the company, will be located at 1 
Liberty Street, New York. The com 
pany will also be represented in Pitts 


burgh, Hartford and Boston. This com- 


pany, which has just been formed fol- 
icwing the liquidation of Charles S. 
Britton & Son, has capital stock of 
$25,000, of which ‘Russell S. Britton 
owns 55 shares, Charles 8S. Britton 
65 shares and ©. W. Cronk 1 share. 
The capital will probably be increased 
later. Russell S. Britton is soon to 
make a trip through the South and 
West. 


W. K. BOGER RESIGNS 

Willet K. Boger, of the 

partment of the “Weekly 
has resigned. 


business de 
Underwriter” 


THE AGENTS’ BULLETIN 


For the present the “Bulletin” of the 
National Association of Insurance 


being issued semi-monthly 


weekly. 


Agents is 
instead of 


RE- ELECT OLD OFFICERS 
The board of directors of the New 
Jersey Insurance Company held its an 
nual meeting on Wednesday, at which 
the old officers and members of the 
hoard were re-elected. 


staff of 
of alien 


A. Mitchell 
property. 
Another Pool Proposed 
It is beHeved that this is the first of 
a number of American fire re-insurance 
propositions to be put into effect and 
as The Eastern Underwriter goes to 
press, it is rumored that one of the 
largest direct writing, non-union com 
panies has broached to several other 
ron-board companies the forming of a 

retrocessive, re-insurance pool. 


is on the 
custodian 


Scheide 
Palmer, 





OTHO E. LANE 


President 
BARNARD M. CULVER 


WILLIAM L. STEELE 
Vice-Presidents 


CHAS. A. LUNG 


WILBUR C. SMITH 
Secretaries 


“‘Agents Everywhere’’ 





Niagara Fire Insurance Company 


ESTABLISHED 1850 





123 William Street, NEW 


¥ FIRE 

TORNADO 
AUTOMOBILE 
RENTS 

SPRINKLER LEAKAGE 
EXPLOSION 

FULL WAR COVER 
LEASEHOLD 


Use and Occupancy, Profits, 
Commissions —All Form 


YORK 











FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 





Cash Capital ° . . . $1,000,000.00 
Assets - . ° ° 2,748,832.19 
Liabilities (Except Capital) - . 1,039,977.81 
Surplus to Policyholders ° . 1,708,854.38 





AFFILIATED WITH 


| 

| 

| AETNA LIFE INSURANCE COMPANY 

| THE AETNA CASUALTY & SURETY Co. 
| 


























THE WILLIAM H. KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, Pa. of Providence, R. of New York, N. Y. 


GRANITE STATE FIRE ALLEGHENY FIRE UNDERWRITERS COMMERCE INS. CO. 


of Portsmouth, N. of Pittsburgh, Pa. of Albany, N. Y. 


AACHEN & MUNICH FIRE FRANKLIN FIRE CALEDONIAN-AMERICAN 


Organized 1825 of Philadelphia, Pa. of New York, N. Y. 

























REPRESENTING AT BROOKLYN BRANCH 
1544 MONTAGUE STREET 


NORWICH UNION COMMERCE INS. £0. 


of Norwich, England of Aibany, N. 


MECHANICS INSURANCE 00. 


of Philadelphia, Pa. 








LONDON ASSURANCE 


of London, England 


GRANITE STATE FIRE 


Portsmouth, 

























NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 


Inc, 1911 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 
1870 













hsieeee sibs $641,341.77 oe eeee eee - $357,318.58 






PO, ses sseesee 230,513.29 ROMOTVE oc ccccces 54,256.92 
CEE “osccccuene 300,000.00 CME: seene deve 200,000.00 
Surplus ......... 63,479.83 Surplus 96,379.07 










OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Significance of 
Jumbo Line Action 


NOT THE TIME TO LIMIT LINES 








Also, It’s a Trade Matter Which Must 
Be Solved by Insurance 
Interests 





The action of the insurance commis- 
sioners at the Hotel Astor last week 
in deciding to drop the jumbo line 
proposition, for the present at least, 
was reached after an informal discus- 
sion among the commissioners in wh‘ch 
they agreed among themselves that 
the time is not opportune for any ac- 
tion which will further restrict the in- 
eurance market. The withdrawal of 
millions of insurance indemnity, caused 
by the retirement from the field of 
the German, Austrian and Bulgarian 
companies; the wholesale cancellation 
of treaties with the enemy country 
companies; the slow progress being 
made in organizing American re-insur- 
ance companies, and the abnormal! in- 
crease in insurance demand, partially 
the result of enhancement of values, 
did their share in making the commis- 
sioners believe that any attempt to cur- 
tail coverage at this time would be 
economically inadvisable. 

The Re-Insurance Upheaval 

Among underwriters there is also a 
feeling that there is a deeper signifi- 
cance in the commissioners’ action 
than that it is economically inadvisa- 
ble to advocate any cut in lines, and 
that ig that the whole problem of large 
lines and re-insurance is a trade mat- 
ter that must be settled inside of the 
business and is not properly within the 
jurisdiction of insurance commission- 
ers. In other words, that the people 
in the business can correctly adjust 
the situation. 

In the meantime, the great upheaval 
in the re-insurance business has con- 
fronted this country with an unprece- 
dented demand for insurance, which 
will be proved when the December 31, 
1917, figures are made public. They 
will show every company making an 
unparalleled increase in premium in- 
come. This is due to two reasons: 
first, the elimination of companies of 
enemy countries; second, increase in 
property values of from 20 to 40, some- 
times 100 per cent. A few days ago, 
for instance, a New Jersey insurancé 
man was talking with his contractor 
who informed him that his house had 
increased in value from $12,500 to $20,- 
000 because of higher cost of materials. 
The insurance man immediately gave 
instructions to cancel his old policies 
and re-write at the new values. If this 
is done in all parts of the country 
and many agents are advocating that 
it be done—the effect on new insur- 
ance will be instantly seen. 

One Contract of $2,600,000 a Year 

Many of the companies which can- 
celed treaties are now carrying gross 
liability. One company had a contract 
canceled with the Munich which gave 
that re-insurance carrier $2,600,000 a 
year in premiums, 

Agitation Started in Illinois 

Getting back to the subject of the 
commissioners there had been several 
hearings on the subject of re-insurance 
and large lines, and the commissioners 
are thoroughly in touch with the atti- 
tude of the National Association of In- 
surance Agents on the subject, and 
while a number of them are in sym- 
pathy with the viewpoint of agents, 
the majority believe as outlined by 
their action. 

These hearings were largely Wased 
on the Illinois plan to limit the lines 
by statute. At one of these hearings 
P. L. Hoadley, of the American, spoke 
in favor of the Illinois plan, while C. 
A. Ludlum and E. R. Kennedy were 
among those whe spoke against re-in- 
surance limitation. The -re-insurance 
hearing of last week was largely de- 
voted to consideration of ways and 
means to help out the re-insurance 
situation. 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 








EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 














THE WATCHMAN EVIL 


National Board to Circulate Thousands SCHAEFER & SHEVLIN 


of Copies of Mallalieu 
Warning 103-5 William Street GENERAL AGENTS New York, N. Y. 


At a meeting of the executive com- FIRE and AUTOMOBILE INSURANCE 


mittee of the National Board of Fire Excellent Facilities for Handling Suburban Business Phone: John 2312 
Underwriters it was decided to print 














and have circulated thousands of copies 








of the pamphlet, entitled “The Watch- 
man Evil,” containing extracts from the LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 


address of W. EH. Mallalieu, general AND CUBA 
manager of the National Board, de- 


livered at the convention of the Fire E 8 N E 
Marshals’ Association in New Orleans. * F. F I D ® 7, 
These will be circulated largely through 

fire marshals, who have requested the : N s U R A N C E 

pamphlets. One marshal asked for 


4,000 and there have been numerous 1 LIBERTY STREET Telephone John 2612 NEW YORK 


requests. 





Following Mr. Mallalieu’s address the LOCAL OFFICES 
following resolutions were passed by JERSEY CITY, N. J BROOKLYN, N. Y NEWARK, N. J 
the fire marshals: 1 Montgomery St. 153 Remsen St. 9-15 Clinton St. — 
Whereas, We recognize the danger Tel. 216 Montgomery Tel. 2504 Main Tel. 614 Mulberry 




















that exists during this very critical pe- 








riod in the world history because of 





the inefficient and insufficient protec- 
tion of our foodstuffs and all commodi- JAMES H. EPWORTH 


ties and materials necessary for the NEW JERSEY FIRE INSURANCE SPECIALIST 
mer wom prosecution of the war; NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
therefore, be it | ER 
Resolved, That every State and pro- 40 CLINTON STREET | s VICE ” se 
vincial fire marshal be charged with Phone Market 6536 | FIRST Phone John 4560 








the duty of bringing this condition t6 





the attention of the owners of such 
properties and requiring them to prop- 


erly protect same by guards adequate WILLIAM Cc SCHEIDE & co. Inc. 


in number, of unquestioned loyalty and 


physical fitness, to the end that these HARTFORD, CONN. 
properties may be saved from destruc- ° 
tion by fire through crime or negli- Re-Insurance in All Branches 





gence; and further 





That the secretary of this associa- 





tion be instructed to transmit a copy 
ef this resolution to each and every 


oe 
fire she ‘ -ei ; 
ine ‘marshal within rortyeient hoor T RR Ogsia Insurance Company 
HARTFORD, CONN. 


UTICA AND ‘RED CROSS 
J. Francis Day, treasurer, Utica Chap- R E I N as U R A N _ E 


ter, American Red Cross, acknowledges 











the gift of the following fire insurance 


stata me «4 DHIE YORKSHIRE "Sr Yorn. pecans 


Home Defense Building—Nellis M. ESTABLISHED 1824 

Crouse, $1,000; Thomson, Richards & The “Yorkshire” is the Oldest and Strongest of the English Fire Companies not 

Brady, $500; Egbert Bagg & Company, heretofore open Se, Varad States 

$1,000; Clive > Wholshan, $1,500. Frank & Du Bois, United States Managers Ernest B. Boyd, Underwriting Manager 

a Harry F. Wanvig, Branch yr on LANE EW Martie. Supt. of Agencies 
NO. 80 

$10,000,000 LIABILITY, CASH $13,000 New York Life Insurance and Trust Co., 7 Hy songs Ny _- St., — Shea 
J ‘ire ER ee ROLaA OPOLITAN, Willarc 3rown 0., Managers, New Yor 

r¢ —_ ge ey i. nenenas N. CAROLINA-VIRGINIA, Harry R. Bush, Manager, Greensboro, N. C.; 

eee: ees Sere mee eee SOUTHEASTERN, Dargan & Turner, Managers, Atlanta, Ga.; LOUISIANA and 

rying insurance of $10,000,000, and paid MISSISSIPPI, Jas. B. Ross, Manager, New Orleans, La.; PACIFIC OOAST, 


$21,000 in losses last year and has a Jas. Johnston, Manager, McClure Kelly and McKee Sak Assistant Man- 
balance in its treasury of $13,000. agers, “aie Francisco, Cal. 














F. H. HAWLEY, Pres. ORGANIZED 1848 W. E. HAINES, Secy. 


(gas Ohio’s Oldest and Strongest Company 


“ Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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Westchester Now Has 
$1,000,000 Capital 


ADDS $500000 TO SURPLUS 








Company Had its Beginning in 1837— 
Has Made Constant and 
Persistent Growth 





The Westchester Fire, which has 
taken a prominent position among the 
important companies by reason of con- 
servative, progressive management, has 
enrolled itself in the million dollar 
class, its capital having been increased 
to that figure a short time ago. It 
writes all lines permitted a fire insur- 
ance company, and added ocean marine 
two years ago. 

The Company has had an unusually 
interesting history as it is the direct 
outgrowth of the Westchester County 
Mutual Insurance Company, of New 
Rochelle, organized in 1837. As far 
back as 1869, however, it became a 
stock company, with $200,000 paid-up 
capital, par value of shares $10 each, 
and the name was changed to the West- 
chester Fire Insurance Company. In 
1875 its capital was increased to $250,- 
000 and a year later to $300,000. In 
1883 its headquarters were removed 
from New Rochelle to New York City, 
and even by that time it had an exten- 
sive agency plant which has been 
strengthened with each succeeding 
year. 

The Company’s Officers 

In 1914 the capital stock was _ in- 
creased to $500,000, and now the capi- 
tal has been doubled while $500,000 
has been added to the surplus. The 
Company has departmental offices at 
Chicago, San Francisco, Denver, Phila- 
delphia and Montreal, with general 
agencies at Dallas, Tex., and Jackson- 
ville, Fla. 

President Crawford of the Company 
completed half a century as an officer 
oi the Westchester in 1914. To him fire 
insurance has been a profession and he 


has guided the Westchester safely 
through breakers which wrecked sev- 
eral dozen fire insurance companies 


organized before or at,about the same 
time that the Westchester became a 
stock company. Otto E. Schaefer, vice- 
president and treasurer of the West- 
chester Fire, has won recognition as 
one of the most intelligent and enter- 
prising underwriters in the country. 
He gained his spurs by merit, having 
started with the Westchester as an of- 
fice boy nearly three decades ago. Af- 
ter having experience in several de- 
partments in the office he was made 
assistant secretary; then secretary, and 
finally vice-president and treasurer. He 
has a grasp of underwriting conditions 
in all parts of the country, having 
traveled extensively visiting agents. 

Another of the strong figures in the 
Westchester office is H. H. Clutia, sec- 
retary, who after a long experience in 
the field and with the Continental in 
its New York home office, went with 
the Westchester about two years ago. 

George B. Crawford, assistant secre- 
tary of the Company, has also had a 
leng career of usefulness in the fire in- 
surance business. 

The premium income of the West- 
chester will show a big gain this year, 
while losses have been normal. 





FRANK B. HALL & CO. MOVE 

Frank B. Hall & Co. on Monday 
moved from 26 Exchange Place, where 
the office has been located for a long 
term of years, to the Merchant Marine 
House at South William and Beaver 
Streets. The office occupies the en- 
tire second floor of the building. An 
incident to the moving was that new 
furniture, typewriters, cabinets, etc., 
Was installed throughout, not one piece 
of old equipment having been trans- 
ferred from the former office. 








When Insurance 
Commissioners Retire 


ANU ENANNNAOUNANNI ONAL EATEN 





In his reply to the members of the 
'nsurance Commissioners’ Convention, 
who had presented him with a silver 
service set in gratitude for six years 
of faithful service as secretary of that 
body, Fitz Hugh McMaster, the re 
tiring commissioner from South Caro- 
lina, said: “One great regret is that 
to some extent there will be wasted 
the information which I have gathered 
by being secretary of this most ex- 
cellent body.” 

This is a thought that often occurs 
tc observers of insurance commission- 
er conventions as they see member af- 
ter member entering upon other walks 
of life. It was particularly the thought 
when Herman L. Ekern, of Wisconsin, 
left his office. Here was a man who 
had made the most exhaustive study of 
first hand rate information, data given 
to him and his associates by the lead- 
ing fire insurance rate makers and 
company executives of the country. 
There was nothing in the world to 
stop Mr. Ekern from becoming a mas- 
ter of the entire fire rating problem— 
all facilities were given to him to ac- 
quire the information, and after he 
gathered what he did, the process was 
to some extent a wastage because Mr. 
Ekern retired. It is true that he is 
still practicing insurance law, but fire 
insurance rates are not interesting him 
professionally at this time. Fortunate- 
ly, the present commissioner, Mr. 
Cleary, is one of the most able of the 
commissioners, and is able to assimi- 
late much of the information that Mr. 
Ekern gathered, so that as far as Wis- 
consin is concerned, the State does not 
suffer. Another brilliant member of the 
insurance commissioners’ conventions of 
the past four years who now has noth- 
ing at all to do With insurance is Jacob 
Preus, of Minnesota. Judge Moore, of 
Ohio, another strong figure, although 
a severe critic of the companies, is lost 
to insurance. 

While some of the shining lights in 
insurance pass from the horizon, tak- 
ing with them all the expert knowl- 
edge they have accumulated during 
their term of office, insurance has a 
potent enough attraction to hold many 
cf the commissioners for life. It was a 
source of great satisfaction, for in- 
stance, when Robert J. Merrill, of New 
Hampshire, became an officer of an in- 
surance company some months ago, 
which feeling is shared by the insur- 
ance fraternity in the announcement 
this week that former commissioner of 
Ohio, Judge Taggart, will be general 
counsel for the Ohio Farmers, succeed- 
ing the late Lee Elliott. Insurance has 
been benefitted for years by the fact 
that former Superintendent William H. 
Hotchkiss, of New York, is practicing 
insurance law, and former Commission- 
er J. V. Barry, of Michigan, is an offi- 
cer of a life insurance company. There 
are other former commissioners who 
are entirely or closely affiliated with 
insurance. When Jesse S. Phillips, of 
New York, retires, there will be great 
disappointment if he does not form an 
insurance connection, either with a 
company or as a practicing attorney. 

‘As for Mr. McMaster, while he has 














“*The Leading Fire Insurance Company in A merica’’ 







ARTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 














retired apparently for all time from 
insurance, there is no doubt that the 
Columbia “State,” of which he is now 
one of the editors, will reflect insur- 
ance views more forcibly and interest- 
ingly than would be the case if he were 
not there. 





“AT NOT EXCEEDING COST” 

The provision commonly embodied in 
household goods (and other) forms fur- 
nished to agents by the fire insurance 
companies, stipulating that certain arti- 
cles are insured at an amount not ex- 
ceeding cost, has been held unlawful by 
the legal department of the State of 
Minnesota. 





BRANCH IN PHILADELPHIA 
Lowndes & Dunahue, Inc., of Balti- 
more, have established a branch office 
in Philadelphia in charge of Alfred T. 
Conlin. 





THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
opomont and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 
E. 8. ie Secretary 
WILLIAM ORRISON, Asst. Sec’y 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
too WILLIAM STREET, NEW YORK 











38-40 Clinton St., Newark, N. J. 


WALTER F. ERRICKSON 


95 William St., New York 


Representing 
THE GERMANIA FIRE INS. CO. 
For Automobiles 
Special facilities for out-of-town business. 








DES MOINES, IOWA 


F. L. MINER 
Vice-President 


c. 8S. VANCE 
Underwriting Manager 





Iowa National Fire Insurance Co. 


Capital Stock $500,000 


The latest addition to Reliable Fire Insurance organizations began Writing 
Business on January 1, 1917 


JOHN L. BLEAKLY, President 


FRANK P. FLYNN 
Treasurer 


Cc. M. SPENCER 
Secretary 








CRUM & 


95 WILLIAM STREET 


United States Fire Ins. Co., N.Y. 
Richmond Ins. Co., N. Y. 

Potomac Ins. Co., Washington, D. C. 
National Lumber Ins. Co., Buffalo, N. Y. 


F, M. GUND, Mgr. Western Dept. 
Freeport, Illinois 


FORSTER 


GENERAL AGENTS 


NEW YORK CITY 


The North River Ins. Co., N. Y. 

Union Fire Ins. Co. Buffalo, N. Y. 

Seneca Fire Ins. Co., Buffalo, N. Y. 
United States Underwriters’ Policy, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco, California 








H. A. Smith, President 
G. H. Tryon, Secretary a. i 





Unsettled Losses and Other Claims 
Net Surplus over Capital and Liabilities......... . 


Total assets January 1, 1917........-.++-- $17,534,861.76 


F. D Layton, Ass’t Sec’y 
Maxwell, Ass’t Sec’y Ge 


SURPLUS TO POLICY HOLDERS, ar 


National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
Capital Stock, All Cash........--+.+..+ pneusavesvenacasoonnines $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
serve, Legal Standard...........+-scecserererenreevers so0evees 9,912,715.84 





» 3,743,747.60 


F. B. Seymour, Treas. 
Roulet, Gen. Agt. 


$5,743,747.60 
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NEW JERSEY NOTES 





Companies Watching 
Lakewood Changes 


INCORPORATES AGENCY 





SMOCK 


Frank W. Todd Made Manager of 
Bradshaw Co. Agency—Will Be 
Lively Competition 

Frank W. Todd, of the Lynch Agency, 
Lakewood, has been made general man 
ager of the A. M. Bradshaw & Co. 
agency, following the retirement of 
Arthur R. Smock as president and 
treasurer. It was with the Bradshaw 
agency that Mr. Todd got considerable 
of his twenty-one years’ experience in 
insurance. The affairs of the Bradshaw 
agency have already been discussed by 
The Eastern Underwriter. It will be 
recalled that a committee of company 
specials has been at work trying to 
save the renewals after it became 
known that -Mr. Smock intended to 
start a rival agency. 

Mr. Todd’s Experience 

A local paper commenting upon the 
latest development, said: 

“When Mr. Todd left A. M. Bradshaw 
& Co. in 1911 after 15 years’ continu- 
ous service there, he was succeeded 
by Mr. Smock, who gained promotion 
through the death of Captain Brad 
shaw and later the passing of Walter 
Cc, O'Leary. 

“Mr. Todd retired from the local 
realty field in 1911 to take up farming, 
but returned a year or two later and 
with William E. Nowlan purchased the 
Jasper Lynch agency. That partner- 
Ship recently was dissolved, Mr. Todd 
remaining in the Lynch business, which 
now is to be consolidated with A. M. 
Bradshaw & Co. The consolidation 
brings to the Bradshaw agency repre- 
sentation in a dozen or more insurance 
companies. 

“As manager of the Bradshaw agency 
Mr. Todd will shape and direct the pol- 
icies and conduct of the business with 
a free hand. Mr. Todd is active, alert 
and progressive—the modern young 
business man trained in the manage 
ment of large affairs. 

“Mrs. O’Leary owns the majority 
stock of the Bradshaw corporation. 

“With the 24 companies which the 
Bradshaw agency represents and whose 
representation is to be continued, and 
the company agencies brought by Mr. 
Todd from the Lynch agency, A. M. 
Bradshaw & Co. has a list of compan- 
ies equalled, it is said, by no other in- 
Surance agency in the State.” 


Smock Agency Incorporated 

In the meantime, the Smock agency 
has been incorporated with $50,000 cap- 
ital, divided into 500 ‘shares of $100 
each. Arthur R. Smock is president, 
J. Edward Conor, of Lakewood, is vice- 
president; Raymond Voorhees is treas- 
urer, W. S. Sigler is secretary. The 
new agency expects to handle the in- 
surance on Lakewood's principal hotels 
and business property. Mr. Smock has 
had fourteen years’ experience in the 
real estate and insurance business. Mr. 
‘Conor is a nephew of the late Captain 
Bradshaw. A Lakewood paper said: 

“The forming of this company is the 
direct outcome of a suit filed by the 
O'Leary estate against Messrs. Smock 
and Conor in the court of chancery to 
test the validity of the late Mrs. Brad- 
sShaw’s will, resulting in the resigna- 
tion of Mr. Smock as president and 
treasurer of the old company, which is 
now controlled by the O’Leary estate. 
iMr. Voorhees and Mr. Sigler were also 
formerly connected with the company 
but also resigned to go with Mr. 
Smock.” 


Newark Men Will 
Tackle Annexes 


FEEL THEY CAN HANDLE THEM 


T. C. Moffat Made Chairman of Good 
Practice Club’s Underwriters’ 
Agency Committee 

Undeterred by the inability of com- 
penies and agents in Philadelphia and 
other parts of the country to solve 
the multiple agency question, the Good 
Practice Club, of Newark, is going to 
try its hand and see what can be done. 

A committee has been appointed con- 
sisting of Thomas C. Moffat, chairman; 
C. 8S. Dodd, Frank Heller, Robert O’Gor- 
man and Matt Price. 

Who They Represent 

Mr. Moffat, among other companies, 
represents the Royal Underwriters. Mr. 
Dodd represents the Royal. Mr. O’Gor- 
man has the New York Underwriters’ 
Agency, along with the Hartford and 
others. Mr. Heller, who is insurance 
manager of L. Schlesinger Co., does 
rot represent an underwriters’ agency. 
Mr. Price has the Liverpool & London 
& Globe, so it will be seen that the 
committee is representative. They are 
all prominent men in the Newark in- 
surance world, and if there is any pos- 
sible way in which the annex riddle 
can be mastered they will do it. 


ECHO OF BLACK TOM 


Appellate Division Gives $575 to Tug- 
boat Owner—Vessel Damaged 
by Explosion 


The Appellate Division last week 
ruled that a tugboat ownér whose ves- 
sel was damaged by an explosion in- 
cident to a fire could collect fire in 
surance. Henry Bird got a $575 verdict 
uzainst the St. Paul Marine Insurance 
Company, 

His tug was 1,000 feet from the pier 
when the Black Tom _ explosion oc 
curred. The concussion was so severe 
ii damaged the boat. 


SOUTH RIVER LOSS TOTAL 

Insurance on the Para Products Com- 
pany of South River, N. J., amounted 
to $31,500 and the loss was $45.000. 
The German-American controlled the 
entire line, which it took over No- 
vember 1, the fire occurring November 
19. Much of the business was. still 
covered on binders at the time of the 
fire. The loss it total. 


WILLETT WITH FIREMEN’S 
Henry I. Willett, former special 
agent of the Aachen & Munich in New 
Jersey, Eastern Pennsylvania and Mary- 
land, has been appointed special agent 
of the Firemen’s in Southern New 

Jersey and Eastern Pennsylvania. 


WANTS RATE INVESTIGATION 

A Bayonne lawyer has written to the 
niunicipal officials complaining of -ex- 
cessive fire rates and asking for action 
to reduce the rates. 


INEW YORK STATE DEPARTMENT 


HUMBOLDT FIRE OF PA. 


CAPITAL FIRE OF N, H: 
ERCY B. DUTTON, 


¥ 


TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA, 


Manager, ROCHE: TER 








TOWNSEND GOING TO EUROPE 

Franklyn Townsend, former special 
agent of the Firemen’s of Newark and 
the Mechanics of Philadelphia, has 
joined the service, and is now a mem- 
ber of Major Willard Straight’s party, 
which is going to Europe to present to 
American soldiers and sailors the ad- 
vantages of Government insurance. 


KLINE GOING TO COAST 
After George E. Kline leaves the Con- 
tinental group at the beginning of the 
year he will go to the Pacific Coast 
for a month. 





SIDNEY WISHART BACK 

Sidney Wishart, of J. Hartley Cooper 
{o., Ltd., of London, marine managers 
of the General Accident and London 
managers of the Federal, of New Jer- 
sey has returned to England. 

R. M. Bissell, president of the Na- 
tional Board, did not attend the recent 
meeting of the executive committee of 
the National Board, because of tempo- 
rary indisposition. It was its firsf 
meeting he has missed in some time. 








“‘STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $105,000,000 
Losses Paid in U. S. - $38,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 











WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 
UNITED STATES BRANCH 
January 1, 1917 
WOE. saiksckcakinseosdtinwawecd $3,329,177.74 
Surplus in United States.... 1,478,531.90 

Total Losses Paid in United 

States from 1874 to 1916, 

SRGCINNIOE: savccscvcdavecssadecs 41,657,814.31 
W. B. MEIKLE, President 

















CBAS. H. POST, U. S. Mgr. 


Golden Hill Building, 59 


Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE" 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


R. C. CHRISTOPHER, Asst. U. S. Mgr. 
NEW YORK CITY OFFICE 


John Street, New York 











64th Annual Statement 


EE vc csnevsncssiccseocesses ++e+e+$5,036,003.01 
DD -cuccsccncevacynoseenenes 2,296,861.95 
a — ay = Leneeanentenouseiaes yoy oye 
onflagra u D. seictevnnene 
of Watertown. WY. Sete te Policyholders mareane 2739,141.06 
F. F. BUELL, Troy, N. Y., Special Agent......... NEW YORK STATE 


E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 








Telephones: John 63-64-65 


Northern Asse. Co., Ltd. of Eng. 
Commonwealth Ins. Co. of N. Y. 


Detroit F. & M. Ins. Co. of Mich. 
145 MONTAGUE STREET, 


Telephones: M 





LEWIS & GENDAR, Inc. 


New York City Agents 
Commonwealth Insurance Co. of New York 
ONE LIBERTY STREET, NEW YORK CITY 
Brooklyn and Suburban Agency 


Firemen’s Inc. Co. of New Jersey 
Globe & Rutger s Inc. of N 
Employers’ Lia. Assce. Sus. of London 


BROOKLYN—NEW YORK 
ain 6370-6371-6372 











307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











ADEQUATE 
FACILITIES 





PHILADELPHIA 








CLARENCE A. KROUSE & CO. 
LOCAL anp GENERAL AGENTS 
ALL LINES __325 WALNUT STREET 


PHILADELPHIA, PA. 


SATISFACTION 
SERVICE 


ALL LINES 








PENNSYLVANIA NEW JERSEY 
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GREAT 








JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


CAPITAL FIRE INSURANCE COMPANY of CAL. 
CHICAGO BONDING & INSURANCE COMPANY 
EASTERN CASUALTY COMPANY 
THAMES & MERSEY MARINE INSURANCE CO., Ltd. 
SECURITY MUTUAL FIRE INSURANCE CO. of MINN 


HEAD OFFICES: 411-13 Walnut Street, PHILADELPHIA 


BOSTON 
NEW YORK 
LONDON 
CHICAGO 


| 
Ste ne 
BALTIMORE | States. 


NEW YORK OFFICE: 95 William Street, NEW YORK CITY 


We are strictly an Agency Office, and can offer 
service and facilities anywhere in the United 

















BROKERS ACTIVITIES 








Change in Rating 
Cotton Seed Oil Mills 


MUST SPRINKLER R ALL PROPERTY 





If This is Not Done Rates Will Not 
Be Made on Sprinklered 
Basis 


The sprinklered risk department of 


the South-Eastern Underwriters Asso- 
ciation has addressed cotton seed oil 
mill assureds as follows: 


Gcntlemen 

We have to advise that the rating of 
your property will no longer be handled 
by the sprinklered risk department of 
this association. We taking this 
opportunity of calling this to your at- 
that you will fully in- 
as to the such 


are 
tention so be 
formed 
action. 
We have found in all cases 
where the seed and hull houses are 
equipped with sprinklers that the 
losses have been very heavy; in 
that our members do 
mills where the 
mill portion only is equipped with au- 
tomatic sprinklers as a protected risk, 
and therefore it seems necessary that 
the underwriting be handled hereafter 
through the general departments of 
the companies rather than through 
their sprinklered risk departments. 
During the operating season 70 per 
cent. or more of the values of an oil 
mill are located in the seed house, and 
our records show that when a _ seed 
house once catches fire it is generally 
a total loss. For several years on these 


reasons for 


that 


not 
fire 
fact, 
not 


S80 Severe 


consider oil oil 


unsprinklered portions of oil mill 
plants our members have sustained 
losses far in excess of the premium 
income. The association has as a re- 


sult decided that it is necessary not to 
hereafter rate oil mills on a sprinklered 
basis in whole or in part unless the 
entire property is equipped with a 
standard automatic sprinkler system 

We are giving you this information 
now so that you may consider extend- 
ing your sprinkler equipment through 
out your seed and hull houses before 
another operating season, and we fur- 
ther suggest that the seed and hull 
houses be subdivided into fire divisions 
by standard fire-walls so as to cut down 
the percentage of values subject to 
one fire as far as is possible. 


IMPORTANT BROKERAGE MOVE 
Wm. E. Goodridge to Supervise F. B. 
Hall & Co. Fire Business—WiIlI 
Continue W. E. Goodridge & Son 


William E. Gestviéne. of William E. 
Goodridge & Son, announced this week 





that, through an agreement entered 
into with Frank B. Hall & Co., all fire 
insurance and miscellaneous affairs of 


that office will be placed under his per- 


sonal supervision. In connection with 
his association with Frank B. Hall & 
@o., Mr. Goodridge also announced that 
the office of William KE. Goodridge & 
Son, will be moved on January 1, from 
95 William Street, to the Merchant Mar- 
ine House where its business will be 


continued under the present firm name 


and separate from that of Frank B. 
Hall & Co. 
The firm of William EK. Goodridge & 


Son was established sixty-six years ago 
as Heins & Goodridge. Many of its 
present accounts were placed on its 
hooks previous to the Civil War. Mr. 
Heins and Mr. Goodridge, Sr., were in- 
strumental in the organization of the 
German-American Insurance Co., Mr. 
ileins becoming its vice-president. 

Mr. Goodridge personally, as well as 
his office, has always enjoyed a reputa 
tion for progress along the _ highest 
lines, and it is his ambition in taking 
over the more than a million of fire 
premiums handled by Frank B. Hall & 
Co., in addition to the large volume of 
William KE. Goodridge & Son, to place 
each account on the highest possible 
plane both as respects service to the as 
sured and their relations to the com- 
panies. 

oa oo ” 
Through Bills of Lading 

London, November 1.—With the ap- 
proval of the Board of Trade, the fa- 
cilities of the State War Risks Insur- 
arce scheme are now extended by the 
following addition to the certificate o7 
insurance: 

It is hereby agreed that this 
insurance shall wpply to goods carried on any 
vessel on the British register, the within-ex- 
pressed limitation to vessels insured under 
his Majesty’s Government War Risks Insur- 
ance Scheme notwithstanding. 

On May 4 last the War Risks Insur- 
ance office issued a notice in the fol- 
lowing terms: 

In view of the 


conditions 
which 


certificate of 


uncertainty in the existing 
as to the steamer or steamers into 
transhipment may be made during _ 
ocean voyage, it has been decided by the Wa 
Risks Insurance Office, with the approval of 
the Board of Trade, that if the original coast- 
ing steamer (if any) and ocean steamer are 
both eligible under his Majesty’s Government 
War Risks Insurance Scheme, the warranty 
of shipment by an approved vessel shall be 
deemed to have been complied with for the 
whole voyage irrespective of any subsequent 
transhipment. 

It has now, with the approval of the 
Board of Trade, been further decided 
that in any case in which goods are 
shipped under a “through” bill of lad- 





Cash Capital 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 
rere eT Tere rr eT? UU 
ee SF FT 
SURPLUS TO POLICYHOLDERS... .$3,699,322.25 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 





Spread Doctrine of 
Non-Partisan League 


FARMERS’ ORGANIZATION GROWS 


Naticnal Board’s Executive Committee 
to Take up Federation—Consider 
Action Next Month 


The fire insurance com 
panies co-operating with the Insurance 
lederation the 
the executive committee of the } 
Board of Fire Underwriters a few 
ago, but action was postponed until the 
meeting in January. 


Mark T. McKee, 


question of 


meeting of 
Nationa) 


came up at 


days 


secretary of the In- 


surance Federation, was in New York 
on Tuesday of this week, and W. G. 
Curtis, treasurer of the Federation, was 
in New York last week. Mr. McKee, 
who has come here from Washington, 
where he went in connection with Red 
Cross matters (he is in charge of the 
Red Cross work for \Michigan) says 
that the big thing the Federation has 
to face is the rapid growth of the Non- 


Partisan League originating in the 


Dakotas and spreading to all parts of 


America. He said that the Non-Parti 
san League has 800 organizers out, 
vho are getting members at the rate 
of 15,000 a month, at $16 a member 
ship. 
State Insurance 

The League’s principal plank is State 
insurance. Any idea that the Non-Par 
tisan League is in the war because ot 
past utterances of its officers or be 
cause its Congressman, Baer, of North 
lrakota, was elected on a peace plat 
form should be instantly dismissed. The 
league has come out with the state 
ment saying that it is for the war, 
and despite the fact that the head of 
the League has been shadowed by se 
cret service men, as has been printed 
in daily papers, he wag received by 
President Wilson at the White House 


a few days ago. 

The League which 
with the socialists for some time has 
now made overtures to the labor ele- 
ment and the combination is now a big 
working organization of the farmers, 
labor men and socialists, with a plat 
form socialistic throughout. 


has been working 


behalf of 
so that thé 
carried for the main 
from the transhipping 
port to their destination in a British 
steamer or steamers of such line, then 
the goods shall be insurable under the 
Government scheme at and from the 
port of original shipment, even though 
the first part of the voyage be made 
in a steamer not otherwise entitling 
to insurance under the scheme. 


ing issued by or 
British steamship 
goods shall be 
ocean voyage 


on 
line, 


any 


Auto Service Agent 
Sentenced by Court 


MISREPRESENTATION 1S CHARGED 
Sequel to Numerous Complaints and 
Investigation by De- 
partment 
Irving Schelhen, of New York, was 
sentenced to pay a fine of $75 in the 
Court of Special Sessions, Jamaica, 


L. I, on a charge of having sold and 
misrepresented a contract of the Auto- 
mobile 
Frank Krell, 


Owners’ Service Association to 
of College Point. Schelhen 
is also charged with having sold Wil- 
Chabot, of College Point, one of 


these policies and collecting $19.75. 


liam 


The contracts of this association 
have been fully described in The East- 
ern Underwriter. They are made to 
appear as much as possible like an in- 
surance policy of the automobile lia- 
bility class, even to the borders and 


the spaces in the upper corners for the 


number of the policy and the amount. 
They are contracts which can be easily 
furnish in- 
legal service 


misrepresented and do not 
surance, merely certain 
in case of accident, towing of the ma- 
chine if disabled and an agreement to 
obtain certain trade advantages in the 
purchase of supplies. 
Has Varied History 

This association was incorporated in 
Delaware and later changed its name 
tu the American Automobilists’ Serv- 
ice Association. The transactions of 
Schelhen and the practices of the as- 
seciation have been the subject of 
special investigations by the New York 
department, following complaints that 
the contracts were being misrepre- 
sented to car owners, who have been 
buying them under the impression that 
they are full cover automobile policies, 
except that they do not cover fire. 
More recently the department was ad- 
vised that those interested in this as- 
sociation had again changed the name 
and their headquarters but are still 
operating as the same lines. 


MAY ENTER FOR MARINE 


A representative of the Queensland 
Insurance Company, Ltd., Sydney, N. 
S W., is in New York and may enter 


that company here for marine business. 


B. A. SIMPSON’S NEW PLACE 

Benjamin A. Simpson has been ap- 
pointed assistant manager of the South- 
ern department of the Insurance Com- 
pany of North America, with head- 
quarters in Atlanta. 
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Even Ryon Joins in 
Tribute to McMaster 


HONOR RETIRING COMMISSIONER 
Silver Service Set Given New City 
Editor of Columbia (S. C.) 
“State” 








Fitz Hugh McMaster, who leaves the 
convention of insurance commissioners 
on December 31 for daily journalism— 
he is to be editor of the Columbia 
“State,” the most active paper in South 
Carolina—furnished the human interest 
sentiment at the commissioners’ con- 
vention last week. In recognition of 
six years as secretary of that body he 
was presented with a silver service set. 

Commissioner Mansfield, of Connecti- 
cut, who presented the set, said that 
Mr. McMaster had conducted himself 
and his office in such a way, that he is 
“entitled to our utmost thanks and con- 
sideration. for all his services, and we 
would have hard work to find a better 
man to perform those duties. May 
God bless you, sir, in your efforts that 
are before you and mark them with 
success, as I know they will be success- 
ful for nothing to which you can put 
your hand, with all the energy and 
faithfulness at your command can fail.” 

Ryon’s Talk 

After the presentation O. B. 

counsel for the National Board, 


Ryon, 
joined 


in the eulogies, along with W. H. 
Hotchkiss, Colonel J. R. Young, Mr. 
Phillips, Mr. Darst and othérs. In 


view of the fight that Commissioner 
McMaster had with the fire companies 
which resulted in legislation which 
drove them out of the State, the com- 
missioners and guests leaned forward 
to hear what the National Board's coun 
sel had to say: This is a shorthand 
report of his remarks: 

“T want to say that many times I 
have been given an opportunity to par- 
ticipate in a testimonial of this kind, 
and at no time has that opportunity 
given me more pleasure than this. It 
is quite true, as suggested by the re- 
tiring Secretary, that there have been 
times when he has not been in entire 
harmony with all of the branches of 
the insurance business which he super- 
vised—and my particular branch was 
one with which he had the most con- 
troversy—and there have been times in 
my own connection with him and his 
Department when I have been reminded 
of the piano player who played a long 
selection at one time and then asked 
one of his auditors how he liked his 
execution, and he replied he was very 
much in favor of it. But as we went 
along with the retiring Secretary and 
became better acquainted with him and 
got more familiar with his views, I 
thought of another incident which came 
to me at one time, of an old priest who 
was trying to reform a young man in 
his parish and lead him from the ways 
of sin into those of rectitude and piety, 
and found to his sorrow that the young 
fellow liked the world, the flesh and 
the devil better than he did anything 
else, and was going to stick to it; and 
the old priest said, with a sigh ‘Well, 
we must hate the heresy, but God 
knows we must still love the heretic.’ 

“T want to say to the Commissioner 
from South Carolina, that so far as the 
stock fire insurance companies are con- 
cerned, that he may go back to private 
life and to his newspaper with the con- 
sciousness that we have not in our souls 
a thought of him except of kindness, 
and few men have come into my life for 
whom I have had a higher esteem and 
no man has used me with more kind- 
ness and courtesy than has the Com- 
missioner from South Carolina, and in 
behalf of the fire insurance companies 
as well as of myself, I want to say to 
him, that we wish him well now and 
for all times.” 

What McMaster Said 

Commissioner McMaster, greatly af- 
fected, said: 
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FRANK HELLER PRESIDENT 


Heads Fire Insurance Society of New- 
ark—Haynes and Hoadley on 
Electrical Committee 





At the annual meeting of the Fire 
Insurance Society of Newark, N. J., 
held Tuesday, December 11, 1917, the 
following members were unanimously 
elected officers and members of the 
executive and electrical committees of 
the Society for the ensuing year: 

President—Frank B. Heller, of Louis 
Schlesinger, Inc., Agency, Newark, N. J. 

lst Vice-President—L. M. Seely, of 
Flindell & Co., Newark. 

2nd Vice-President—Spencer G. Ayres, 
of Orange, N. J. 


Executive Committee 


Wm. S. Naulty, (M. Byrne 
Company, Newark. 


of Jos. 


“Mr. President and gentlemen: This 
‘s no time for me to tell a story—I must 
now speak the truth. Gentlemen, you 
overwhelm me. I trust I deserve your 
confidence and I rejoice in having your 
affection, but to you gentlemen I am 
the debtor. 

“In accepting this office six years 
ago, or a little more, I did so with the 


consciousness that I would be in a 
position of vantage, where all re- 
luctance to study and to learn what 


might be learned in this convention, if 
any, would be overcome, and where 
whatever this convention should do, I 
would be in a position to know it thor- 
oughly, so far as my capacity permitted 
me. 


“I feel that I have greatly profited, 


G. F. Sommer, of G. F. Sommer & 
Son, Newark. 

Wm. Hall, of Ryerson & Hall, New- 
ark. 


John J. Crawley, of F. M. Crawley & 

Bro., Montclair. 
Electrical Committee 

E. J. Haynes, president of Newark 
Fire Insurance Company. 

Frederick Hoadley, secretary of 
American Insurance Company. 

Chas. S. Dodd, manager of Royal In- 
surance Company. 

George C. Plume, manager Germania 
Fire Insurance Company. 

Wm. P. Conlon, of R. P. Conlon & 
Son. 





McGuire & Co. Open Local Office 

McGuire & Co., well-known Syracuse 
agency, has opened a branch in the 
New York Tribune Building, 154 Nas- 
sau Street 





gentlemen, by ‘being your secretary, 
and one of the deep regrets in chang- 
ing from the office of Insurance Com- 
missioner back to what was practically 
my ‘first love,’ with the exception of 
one—my love before I left the college, 
where I was editor of my college maga- 
zine—the one great regret, I say is 
that to some extent there will be wasted 
the information which I have gathered 
by being Secretary of this most excel- 
lent body.” 


J. J. McGIVNEY IN CHARGE 
J. J. MeGivney, secretary of the Auto- 
mobile Insurance Company of Hartford, 
in charge of the marine department, 
will handle the business of the Spanish- 
American which recently entered this 
country for marine business. 
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A large number of progressive concerns used this form of 
Christmas greeting last year, and more will adopt it this 


year if you tell them about it. 


For about 1% of his payroll, the employer can protect the 
dependents of every man and woman in his employ for 
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Small Lines in Halifax Disaster 
(Continued from page 1) 


plosion and fire, principally sheets 72- 
91 (Goad’s insurance map), hundreds 
homeless, no business, 1,500 killed, hun- 
dreds injured. Personally in hospital 
with injured leg.” 
Say New York Harbor is Protected 
As soon as the Halifax news reached 
New York the daily newspaper offices 
were besieged with messages asking if 
there were any chance of a similar 
disaster near New York Harbor. Nu- 
merous city officials gave interviews 
saying that every precaution was being 
taken to prevent such a catastrophe, 
and to fight fire if there were a great 


explosion of munitions. 

The “Journal of Commerce” gives 
the net fire losses available up to 
Thursday morning as follows: Aetna, 
$20,000; Britannic, $17,000; British 
Northwestern, $10,000; Connecticut, 
$10,000; Employers’ Liability, $8,000; 
German-Alliance, $2,000; German-Amer- 
ican, $25,000; Home, $45,000; Liver. 
pool-Manitoba, $10,000; L. & L. & G, 


National Union, $22,000; North 
$7,166; North West, $11,000; 
Hartford, $15,000; Union 
Yorkshire, $7,500. 


$40,000; 
River, 
Phoenix of 
of London, $28,000; 
Discusses Explosion Feature 

In discussing the Halifax disaster 
with the representative of the New 
York “Times,” F. C. Buswell, vice- 
president of the Home, said this week: 
Fire insurance policies cover loss due only 
to fire. Property which was destroyed by an 
explosion and then burned belongs to a dif 
ferent class. ire insurance does not have 
to be paid on property lost in that way. The 
fire insurance policy does not cover debris. 
This matter was agitated at the time of the 
San Francisco fire. insurance companies were 
not obliged to pay insurance for buildings 
which were destroyed by the shock before they 
were burned. However, it was incumbent on 
the insurance companies to establish that it 
was the earthquake which did the damage and 
not the fire, and at Halifax insurance com. 
panies will have to pay fire losses except where 
they can show that the explosion produced a 
total loss before tire burned the wreckage. 
This is very difficult to do where it is neces- 
sary to trace the fate of individual buildings 
which were destroyed in a great disaster. 
Fire insurance companies are not liable at 
all for damage caused by the shock of the 
explosion or by missiles to buildings which 
were not touched by fire. Damages such as 
the destruction of glass and brickwork by the 
shock or the collapse of a building must be 
covered by separ.te policies of a different na- 


ture. On the other hand, insurance companies 
must pay losses to insured property which is 
swept by fire, even if the fire is a result of 
the explosion. The Canadian insurance laws 
are substantially the same as those of this 


country. 
After the Blick 


Tom explosion a year ago 


last July, there was a demand for insurance 
against direct damage due to explosions, 
where fire played no part. This resulted about 


last March in an amendment to the New York 
State laws permitting fire insurance companies 
to write policies covering such risks. Before 
this date companies organized in New York 
could not write such policies. Now companies 
in Connecticut and Massachusetts are also per 
mitted to write insurance against loss due to 
explosions. 

Insurance of this type is known as “con- 
cussion” insurance. A great deal of it has 
been written for property in this city, on the 
New Jersey coast, on the New England coast 
and on the Gulf coast, especially in and near 

ew Orleans, to cover possible loss by bom 
bardment, as well as by accidental explosions 
on ships, on railways, at terminals, and in 
factories making explosives. 

The rate, of course, varies greatly according 
to local conditions. A zoning system has been 
applied to this insurance, where bombardment 
is one of the risks, under which the rate is 
higher within five miles of the coast and lower 
in the next five miles, and so on. he prox- 
imity of any kind of a depot of explosives 
naturally raises local rates considerably at 
different places. A great deal of such insur- 
totaling many millions, has been written 


ance, 1 : 
for plants, buildings, and goods in storage in 
this city. 


As far as I have heen able to learn, very 
little insurance of this tyne has been issued 
for property in Halifax. The loss there will 
he divided among American,. Canadian, and 
London companies, American insurance com- 
panies paying the least. 





J. F. Horton Promoted 

J. F. Horton, assistant manager in 
Philadelphia for the Aetna companies, 
has been made manager at Lansing, 
Mich., succeeding Mr. Hollowell. Mr. 
Horton is succeeded at Philadelphia by 
Willian T. Gouert, who has been super: 
intendent of the brokerage and agency 
department. 
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Mutual Computation 
of War Taxation 


VARIOUS PLANS FORMULATED 





Treatment Differs According to Com- 
pany’s Premium and 
Dividend Practices 





Counsel for the National Associa- 
tion of Mutual Companies has prepared 
various methods for making the month- 
ly return and payment of the premium 
tax of one per cent. levied under Sec- 
tion 504 of the War Revenue law. 
These methods are not to be made 
part of the return to the Government, 
but are merely suggested as a means 
of keeping a proper record by the 
company. 

Methods A, B and C have been tenta- 
tively approved by the bureau. Meth- 
ods D and F have also been submitted 
as alternative methods for calculating 


the tax by aggregates instead of on 
individual policies reaching, however, 
exactly the same results. These last 
two forms were submitted as being 
better adapted to companies issuing a 
large number of small policies and 
maintaining a uniform rate of dividend. 
(Method F has been prepared for 
the special use of one or two com- 
panies whose plan of operation and 
charter and by-laws provide for an 
actual return to the individual policy- 
holder of all profits and savings for 
each policy period. This method is 
not adaptable for general use. The 
governing board has recommended the 
use of method C by all mutual cas- 
uvalty companies. 


FOR MUTUAL INSURANCE COMPANIES 
OTHER THAN LIFE 


Make up of war tax on insurance as re- 
turned and paid under form 730 for the month 
OD -cccetouanciien i MR” dives caditenguneeusnnineee san 
RnGerbeee COMORT, OF iacrarcsescessacsesizeces 
(Suggested as an aid for making up accounts 
and records and keeping data to permit re- 
turns being checked quickly and accurately.) 

The term “premium deposit” as used here- 
in, includes with original premium deposits, 
additional premium deposits, premiums and 
assessments, all on the paid basis, and ex- 
cludes guarantee deposits. 

The term “refund” as used herein, includes 
unabsorbed premium deposits and_ so-called 
dividends, and means any payment to a mutual 
policyholder other than for losses. 

The term “premium charged” as used here- 
in and in the War Revenue Act approved 
October 3rd, 1917, means the portion of the pre- 
mium deposit absorbed by the company for 
losses and expenses excluding refunds paid 
or to be paid to the policyholder. 


METHOD A 


1. Deposits received during said month and 
held solely to guarantee the payment of 
charges or assessments for insurance, (no tax.) 

METHOD B. 

2. a Tax upon individual policies entered 
in columns as follows: 

(1) Premium deposit of $.......... , in- 
cluding assessment of $.........-. , received dur- 
ing said month for insurance upon which no 
coland is to be paid; there being no deduc- 
tion the same constitutes the taxable premium 
charged, 

4. (2) Tax computed separately upon the 
premium charged upon each policy at the rate 
of 1 cent on each dollar or fractional part 
eee 

5. (3) Total tax obtained by adding 
amounts of tax on individual policies under 
4% (@ @), §....+0..-. 

(See alternative to D above.) 


METHOD C. 


o~ 
6. a Tax on individual policies entered in 
columns as follows: 

(1) Premium deposit of $.......... includ- 
ing assessment of $.......... , received during 
said month for insurance upon which refund 
is to paid, $ 

8. (2) Deduct estimated refund at the rate 
at which refunds are being paid during said 
month or at the refund payment last preced- 
ing on policies of like kind and term. 

9. (3) ‘Net taxable premium charged esti- 
mated as aforesaid and subject to adjustment, 
correction and final settlement upon future 
ascertainment and determination of the cor- 


(Continued on page 19) 


How New Manual 


Will Be Fashioned 


CLASSIFICATIONS ARE REDUCED 
Chairman R. Perry Shorts Shows How 
Health and Accident Committee 
is Working 








Here are presented twenty construc- 
tive ideas which the manual committee 
of the Health & Accident Underwriters’ 
(Conference, of which R. Perry Shorts 
is chairman, has decided to follow in 
the construction of the new Confer- 
ence Manual: 


1. On the theory that an accident and health 
insurance company should provide insurance 
for all classes of risks and thus eliminate the 
necessity for State insurance, many risks now 
classified as “Non-Insur.ble” should be rated 
in at least class “XX”—and the number of 
non-insurable risks reduced to the very 
minimum. 

2. Try to consolidate any two or more 
allied industries into one class where the oc- 
cupations and hazards are pr.ctically the same. 

3. Prepare a list of occupations common to 
most industries and check same against each 
industry for the purpose of establishing more 
uniformity throughout the manual in the oc- 
cupations listed under the various industries. 

4. To the end of eliminating hundreds of 
occupations now listed in the manual—but all 
rated in the same class—we will list under 
each industry the various occupations rated 
over and under the proper class for a laborer 
in that particular industry—then eliminate 
all other classifications and insert at the bot- 
tom of the list (irrespective of alphabetical 
arrangement) the following classifications, 
“worker or laborer’ (not otherwise classified) 
* * * “E” (or lower if the case so demands). 
For illustration, in the present Classification 
Manual under the heading “Cement and Lime” 
are listed 41 different occupations—19 of which 
are rated class “E.” Following the above 
plan, in the new Manual we will list all of 
the occupations classed over and under class 
“E,” then elimin:te said 19 “E” classifications 
and in their place substitute the one classifica- 
tion, “Worker or Laborer” (not otherwise 
classified) * * “E.” This idea will elim 
inate hundreds of occupations now listed in 
the Manual without in any way prejudicing 
the company either in the writing of new 
business or the pro-rating of claims. 

5. Foreman—Under each industry list only 
one foreman as “foreman”—‘D” (or lower if 
the case so demands), without any qualifying 
words. Then under the letter “F” and under 
the general heading of “Foreman,” list ‘“Fore- 
man (not otherwise classified) * * *D,” and 
also “Foreman, supervising only, no manual 
labor, (not otherwise classified) * ’ i. 

Heretofore the occupation of “Foreman, super- 
vistng only,” has generally been classified as 
a “B” risk. Experience has shown that the 
great majority of these risks actually do more 
or less manual labor and are not entitled to 
a better rating than “CC,” 

6. When the same occupation is rated in 
several different classes under the s:me indus- 
try, with different duties for each class, put 
the lowest class first, regardless of alphabetical 
arrangement. For illustration, 

DOMED: -ScubiclVaniusbeNasexsbesdsssinesersees xX 

Stillman, supervising only...........s.ee008 Cc 


* 


7. Under the various industries eliminate 
(as a rule) classifications for foreman, super 
vising only, inspectors, office employes, super- 
intendents, manufacturers, manager or pro- 
prietors—and classify them only under their 
respective headings under “F.,” “I.,” “S,,.” 
“ ea6 “F," 

8. Machinists—List only one machinist un- 
der each industry as follows: “Machinist (see 
machinist)”; or else classify only one machinist 
in the lowest class applying to that particular 
industry. Experience has shown that ma- 
chinists have heretofore been classified too 
favorably. 

9. ‘Explosives—In describing the duties of 
risks who may handle explosives, use uni- 


(Continued on page 18) 
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New Jersey Proposal 
For State Insurance 


ANOTHER BUREAU NECESSARY 


Health Regarded as of More Import- 
ance Than Old-Age 
Pensions 





State health insurance covering all 
regularly employed wage earners in 
New Jersey is recommended by the 
commission on old age pensions in its 
report to Governor Edge. Everett 
Colby is chairman of the commission. 
The plan is urged as “a measure which 
gives great promise both of relieving 
economic distress owing to sickness 
and of stimulating preventive action.” 
A bill will be submitted to the next 
legislature proposing health and ma- 
ternity insurance. The commission 
takes the view that sickness care and 
prevention will secure greater returns 
to the State in improved health and 
welfare than a measure providing care 
for the aged. 

Under Special Bureau 

The commission makes the following 
recommendations: 

Existing health insurance agencies that are 
conducted on an adequate basis at actual cost 
should, with mutual management, be utilized 
in the further development of a comprehensive 
health insurance system. 

In order that the greater effectiveness and 
economy of a universal system may be enjoyed, 
health insurance should be made to cover all 
regularly employed wage-earners. 

Insurance should provide medical care and 
health instruction in order th:t its work may 
be both curative and preventive. ? 

To minimize the financial distress attending 
sickness the system should provide a cash 
benefit during temporary incapacity for work. 
It should also provide maternity care to meet 
the special needs of working mothers. 

Health insurance should be democratically 
supported and managed by those directly con 
cerned, the State bearing as its share the 
cost of general administration as it does in 
workmen’s compensation. aN 

The system should be under supervision of 
a special bureau in the Department of Labor, 
with competent medical direction and in close 
co-operation with existing public health agen 
cies, in order to place added emphasis upon 
the extremely important problem of sickness 
prevention. 

Wants Maternity Insurance 

The commission’s report hints at in- 
adequacy of the present methods of 
furnishing health insurance. It claims 


(Continued on page 18) 
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Aims of Re-Insurance 
Company of America 


BEING ORGANIZED BY PIATT 


Will Feature Fidelity, Surety and Kind- 
red Lines—Tells of Re-insurance 
Market 
Cecil Piatt, the chief mover of the 
Re-Insurance Company of America, now 
being organized in New Jersey, has 
had a long and varied experience in 
the casualty and surety lines. He en- 
‘cred the insurance business more 
than 17 years ago with the Fidelity & 
Casualty Company in that Company’s 
surety department, at the home office 
in New York. Later he managed the 
surety department of their Philadel- 
vhia office. In 1907 he resigned his 
position with the Fidelity & Casualty 
to become State agent for the Title 
Guaranty and Surety Company, of 
Scranton, for Ohio and Kentucky. In 
1908 he resigned from that connection 
to organize the fidelity and surety busi- 
ness of the International Fidelity, of 
Jersey City, and he had been secretary 
of that institution for four years when 
he resigned to accept an official posi- 
tion with the American Fidelity Com- 
pany, of Montpelier, Vt. He was con- 
nected officially with that Company 
about one year in the capacity of sec- 
retary, after which time in 1915 he re- 
feigned as secretary to come to New 
York City as manager for New York, 
Pennsylvania and New Jersey. Mr. 
Piatt is still a director of the Amer- 

ican Fidelity. 

In a prospectus, outlining the plans 
o! the Re-Insurance Company of Amer- 
ica, which will re-insure fidelity, sure- 
ty and kindred lines of re-insurance 
for American companies, the following 
statement is made about the opportu 
nity for a re-insurance company at the 
present time: 

The President, by a _ proclamation, 
has forbidden re-insurance of American 
risks in companies of any nation with 
which this country is at war. 

Germany and Austria in 1915 had 58 
re-insurance companies, with an income 
of over $155,000,000. 

Russia had nine with an income of 
over $60,000,000. 

Scandinavia had 26 with an income 
of over $45,000,000. 

During 1916 three new re-insurance 
companies were formed in France, but 

There is no American fidelity and 
surety re-insurance company. Many 
thousands of dollars are paid annually 
by casualty and surety companies for 
re-insurance effected—a large amount 
of which is paid to companies of for- 
eign countries. The First Reinsurance 
Company of Hartford affiliated with 
the Munich of Bavaria, received last 
year in re-insurance premiums $1,709,- 
000—disbursing $817,679. The Euro- 
pean Accident received last year $1,- 
136,000 from American companies anda 


(Continued on page 18) 
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Automobile Mutual Licensed 

The National Automobile Mutual Cas 
valty Company of 80 Maiden Lane, New 
York, has been licensed by the New 
York department. The officers are H. 
W. Hedenberg, president; L. E. Camp- 
bell, first vice-president; Willis B. Da- 
vis, second vice-president; Theodore D. 
Pratt, treasurer; Jean V. Lutz, secre- 
tery; Walter B. Renton, general mana- 
ger. The Company will write liability, 
property damage with consequential 
loss of use and collision. It will use 
conference rates less twenty per cent. 
and.a regular stock policy except for 
the assessment feature required in mu- 
tual policies. 

* > * 
Plate Glass Suit Won 

Lloyds Plate Glass of New York has 
won its case against the city of Seattle, 
zrowing out of the explosion of muni- 
tions on a scow in the harbor in May, 
1915. The decision wag given in the 
Federal Court and it is hoped that the 
city will now pay the elaims without 
appeal to the Supreme Court. The 
company took the position that the 
city was liable because of negligence 
in allowing such a large quantity of 
explosives to be in the harbor. The 
scow was anchored in a spot desig- 
nated by the harbor master but no po- 
lice protection was furnished. It is 
thought that the property owners may 
try to collect from the Government on 
the ground that the explosion was ow- 
ing purely to the war. 


New Manual 
(Continued from page 17) 


formly throughout the Manual the words 
“handling” or “not handling” (as the case 
may be)—inste.d of “using.” 

1. In listing an occupation such as “In 
surance Agent,’ consider carefully whether 
same should be listed under “Insurance” or 
“Agent’’—the aim being to place it under the 
particular heading where the ordinary agent 
will be most apt to look for it—to the end of 
reducing «is far as possible the necessity for 
cross referencing. If the chances are 50-50 as 
to which heading the agent would first look 
for the occupation—then list it under both 
headings. 

ll. In the spelling of all words describing 
the duties of a risk, use small letters only. 

12. To the end of promoting uniformity, use 
the word “Operator” in place of “Operative” 
throughout the Manual. 

13, In describing the duties of a superin 
tendent who performs only overseeing duties, 
use the words “superintending only.” 

14. In describing the duties of a Foreman 
who is not supposed to do any manual labor, 
use the words “supervising only.” 

15. In describing the duties of class “AA” 
risks, use generally the phraseology “office 
and traveling duties only.” 

16. Be careful about the use of words so 
broad and general as “Maker” and “Builder,” 
(for illustration, “Purse Maker’’—or “Soda 
Fountain Builder’). Try to use a title or 
name descriptive of the exact duties of the 
particular risk, 

17, See that the title or heading of each in 
dustry is correctly given. Print all explan 
atory notes in black face type. 

18. Try to be consistent as possible about 
listing the same occupation under several dif 
ferent industries under the same title and in 
the same class. 

19, Eliminate duplications as fir as possible. 

20. Have all the important industries per- 
sonally investigated by competent underwriters 
to the end of listing under each industry all 
of the occupations incident thereto. 


The working plan as it will be ap- 
plied to the cement and lime industry 
will reduce the number of classifica- 
tions in that industry from 30 to 12. 
The plan’s adoption will eliminate hun- 
dreds of classifications from the pres- 
ont Manual without in any way preju- 
dicing the interest of the company, 
either in the writing of new business 
cr pro-rating of claims, 








Head of Surety Department 
Edmund G. Armstrong has been chos- 
en superintendent of the surety depart- 
ment of the Hartford Accident & In- 


demnity. He had been for many years 
with the Fidelity & Deposit. 
* * * 
A. W. Whitney Advises Builders 
Albert W. Whitney, manager of the 
National Workmen’s Compensation 
Service Bureau, appeared before the 
Emergency Fleet Corporation in Wasn- 
ington, Wednesday, to make recom- 
mendations for the safety of employes 
ot the corporation, as well as those in 
individual shipbuilding plants. 
* ” ” 
Statistical Plan Published 
Liability underwriters have been fur- 
nished with copies of the general lia- 
bility statistical plan adopted by the 
Central Statistical Committee and which 
becomes effective January 1. 
~ a * 
Woman Elevator Operator Insured 
Miss Johanna EK. Johnson, of St. Paul, 
Minnesota, is the first woman operator 
fo run an elevator who is insured in 
the Hartford. 
* ” + 


W. Dale Borror Commissioned 

W. Dale Borror, general agent for 
the Great Eastern Casualty at Glens 
Falls, New York, has been commis 
sioned a first lieutenant at the Fort 
Niagara Training Camp and will report 
at Yaphank December 15. 

* & 2 


Armstrong Back in London 
T. M. E. Armstrong, general mana- 
ger of the Ocean Accident & Guar- 
antee at the home office in London, 
has returned home. 
+ * a 


F. G. Morris Promoted 

Frank G. Morris, superintendent of 
the New York office of the Ocean Ac- 
cident & Guarantee, has been promoted 
tc the assistant general managership 
there under the new manager, Charles 
11. Neely, who will soon take office 
succeeding William J. Gardner. Mr. 
Morris hag been with the company for 
niany years. 

+ OK * 


Frankfort’s Business 

The Frankfort General has re-insured 
its industrial accident and health busi- 
ness in the Great Eastern Casualty. It 
is understood that the balance of the 
Company’s ‘business in the United 
States wili be liquidated. 

* ob * 


Policy for Women 

With an eye to present opportunities 
arising from the war the National Casu- 
alty put on the market its new peer- 
less policy with the idea of making a 
special drive for the business of women 
who are now so largely employed in 
places formerly occupied by men. This 
policy provides an opportunity to se- 
cure the larger amounts of indemnity 
for death or loss of limbs or eyes, as 
well as liberal monthly indemnities for 
disability as the result of injury or 
illness. A new feature is the provision 
for the payment of a fatal illness ex- 
pense of $50, this being in addition to 
all other indemnities, no extra premium 
being charged. The premium rates are 


from $1 a month up, so that a desirable 
combination can be made to meet the 
needs of anybody. 


New Jersey Proposal 
(Continued from page 17) 


that the war has accentuated the nec- 
essity for some other system and re- 
gards health insurance as the next 
step in social insurance, as the logical 
sequel to workmen’s compensation 
laws. 

That many women are now working 
in industrial plants is seized upon by 
the commission to advance an argu- 
ment why maternity insurance should 
be provided by the State and sets forth 
that many thousands of workers are 


now entering inustrial employment for 


the first time. 

Increased use of unfamiliar trade 
poisons is another argument. The 
commission is shocked at the high per- 
centage of rejections among drafted 
men and evidently ‘believes that State 
health insurance is the remedy. States- 
men are warned that they must look 
ahead, as the United States “cannot 
afford to disregard the protective leg- 
islative inducements already offered by 
our keenest commercial competitors in 
Kurope.” Evidently it is the German 
system of social insurance that is re- 
ferred to. 

The socialistic and paternalistic state 
of mind of the commission is apparent 
when it points to the soldiers’ and sail- 
crs’ insurance plan of the Federal 
Government and declares that’ the 
States should be no less considerate 
of their army of industrial workers. 
Altogether, this proposed legislation is 
directly along the lines which has been 
expected by insurance men. The com- 
pensation laws drove a wedge for the 
entry of State health insurance. All 
the expensive work of the local and 
Siate health boards seems to have been 
for naught and now we are to have an 
entirely new and larger political ma- 
chine to not only insure against disease 
but to prevent it. It is predicted that 
the entry of the Federal Government 
into the life insurance business to pro- 
tect its soldiers and sailors, will later 
be used as an argument for the Gov- 
ernment’s continuance in this branch. 
Already it is being used as the basis 
of a proposal that the State broaden 
its field of paternalistic influence in- 
surancewise. 


WILL FILE OWN RATES 


Companies Writing Compensation in 
Wisconsin Take Action Through 
Bureau 


Companies writing compensation in- 
surance in Wisconsin have made ar- 
rangements to file their own rates 
through the bureau, following the re- 
fusal by the compensation insurance 
board of that State to approve the pro- 
posed five per cent. increase in rates 
Refusal was made on the ground that 
the rates there have been found ade- 
quate by Wisconsin companies, which 
are mutuals. It is also asserted that 
the companies unable to collect suffi- 
cient premiums at the present minimum 
are allowed by law to collect higher 
than minimum rates. 

The State board’s rates are some 
twenty per cent. under the bureau rates 
and Wisconsin experience has_ been 
found particularly bad. A number of 
companies have either dropped the line 
altogether in that State or have greatly 
curtailed their writings. Among other 
things the law provides that an em- 
pioyer may be held liable for three 
times the amount of the compensation 
in event of a minor being injured. In fil- 
ing their own rates the companies take 
the position that the State Board has 
the power to regulate as to the ade- 
quacy of rates but not as to their rea- 
sonableness. 





George Flynn, special agent for the 
New Brunswick Fire, has been com- 
missioned a lieutenant of infantry, sta- 
tioned at Charleston. 


New Company’s Aims 
(Continued from page 17) 


disbursed $817,000. The former re-in- 
sures all lines, the latter casualty and 
surety only. 

Direct insurance in these lines is 
profitable as is evidenced by the fact 
that in the period of 10 years ending 
December 31, 1915, twenty-three cas- 
ualty and surety companies reporting 
in New York State received a total in- 
come of $544,263,000, with total expendi- 
tures of $481,164,000, an excess of in- 
come over expenditures of $62,039,000. 
They paid $25,533,000 in dividends. 

Re-insurance of these lines is more 
profitable because 

(A) It has no agency organization 
expense. The commission it pays for 
business (from 20 to 35 per cent., de- 
pending upon class) is usually its en- 
tire business-getting expense. The re- 
sults of the investigation, inspection 
and production by agents and employes 
of other companies is placed before it. 

(B) It shares in all salvage on ac- 
count of losses, but is not liable for 
a share of all expense of the direct 
company. It does not contribute to sal- 
aries, for instance. 

(C) It does not pay a tax on pre- 
miums paid it in many cases, because 
the law places that burden on the 
criginating company. 

Demand 

The companies re-insure not only be- 
cause for prudential reasons they want 
tu, but because for legal reasons they 
bave to where risks are above certain 
limits. 

Re-insurance may be taken either by 
passing upon each individual applica- 
tions or under automatic treaty from 
companies of known conservatism in 
underwriting, the re-insurer becoming 
bound to the direct company for a por- 
tion of each risk assumed. The treaty 
usually provides that the direct com- 
pany carry at least as much and usu- 
aliy more on the risk than the re-in- 
surer, so that the direct company al- 
ways has the greater interest in pro- 
tecting the risk. 

Profits 

That there is a market for re-insur- 
ance is. evidenced by the fact that in 
1916, 32 companies reporting in New 
York State paid for re-insurance the 
sum of $6,210,000 and received from 
the re-insurance companies on account 
cf losses $1,609,000, showing that the 
re-insurers made a large profit on the 
business. 

The only casualty and surety re-in- 
surance company shows an average 
profit of over 30 per cent. during the 
six years it has been operating. It 
received $4,084,000 income, its expendi- 
tures were $2,176,000. 

Fidelity and surety is the most prof- 
itable of casualty lines. 

The Re-Insurance Company of Amer- 
ica is assured of ‘a sufficient volume 
ct business the first year to warrant 
its success and later will increase its 
capital to qualify in other States and 
secure additional business. 
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CASUALTY AND SURETY POINTERS 


In explanation of the 

One View new whiskey tax bonds, 
of Whiskey Gcorge C. Sinclair, of 
Bonds the Chicago Bonding & 
insurance, says: “Whis- 

key in a bonded warehouse is con- 
sidered to be worth one dollar a gal- 
lon, and that in a free warehouse, on 
which the usual tax of $1.10 has been 
paid, to be worth two dollars a gallon. 
The whiskey which an owner holds on 
bis premises or ‘on the floor’ cannot 
be given any consideration. In gen- 
eral, this will be no great hardship on 
the manufacturer or wholesaler, for a 
large proportion of their goods is held 
in the warehouse until it is sold. The 
retailer, however, has practically all 
cf his stock on his premises go that, 
unless he is fortified with good securi- 
ties, he will find it very difficult to 


obtain surety on his bond. We under- 
stand that this matter is now being 
considered at Washington, and that 


there may be a change in the Govern- 
ment requirements which will remove 
some of the difficulties.” 

+ a ae 


F. N. Milette, of the 

How Lansing Insurance 

F.N. Milette Agency, is doing near- 
Does It ly $1,000 a month in 


premiums for the Aet- 
na. That’s pretty good work for a 
man who has been with the company 
only a short time. Mr. Milette be- 
lieves there is no set rule for selling 
accident and health insurance. He 
holds that the forceful way is to make 
every point stand out prominently and 
to be sure that the prospect under- 
stands the meaning of what is said to 
rim. First, Mr. ‘Milette aims to make 
his prospect feel the need of this pro- 
tection, using the term “time protec- 
tion.” This term draws the interest of 
the prospect; it gets his attention and 
that is what it was created for, noth- 
ing else. Having the attention it is 
important to keep it. Force a question 
occasionally. For instance, stop and 
ask the prospect, “That’s a good fea- 
ture, isn’t it? ” Mr. Milette believes that 
a question or slight hesitation brings 
the prospect nearer one and the ques- 
tion at hand. This successful agent 
also uses circulars, but does not wait 
for replies from them. He goes after 
the business while the subject is still 
fresh in the mind of the prospect. He 
believes in covering the ground each 
day by walking fast, wasting no time, 
keeping in close and friendly touch 
with policyholders, keeping well groom- 


ed and withal wearing the healtht 
sinile of a successful salesman. 
+” « . 
The idea of capitaliz- 
Capitalizing ing a man’s time is de- 
Prospect’s veloped into a convinc- 
Time ing argument by an 


Aetna man along these 
lines: “Consider what you earn through 
your own efforts as interest on a given 
sum. That sum would represent a 
great many thousands of dollars. Your 
ability can be estimated in dollars and 
cents. Every part of your body has 
au money value. Should you be dis- 


‘abled by an accident, the consequent 


loss of your time would be the loss of 
dividends on the money value your 
physical well-being represents. The 
policy I came to see you about would 
provide a weekly indemnity of $100, 
and would, therefore, capitalize your 
earning power for $190,000 at 5.2 per 


cent. ($5,200 per annum, payable every 


four weeks), or for $200,000 if accident 
should happen while you were on a 
train, steamboat, elevator or in a burn- 
ing building.” 

* ca * 

In the “Federal Record” 
appears this instructive 
war time suggestion: 
“The one thing that will 
help us to successfully 
bear the new burdens imposed by the 


Speculative 
Business 
Taboo 





revenue bill is the earnest and sincere 
co-operation of our agents in every 
manner in which their assistance can 
be made to count. The most effective 
help can be given by eliminating the 
writing of speculative business—-we 
mean the securing and sending in of 
‘apps’ to the home office on which 
nothing has been paid, in the hope 
that once policies are issued they can 
be delivered. This is just about as 
futile as shooting at the stars, yet some 
solicitors go far with the practice. In 
fact, we have known of agents who, 
when about to fall down on landing a 
prospect, would say, ‘O well, sign the 
“app” anyway, and if you don’t want 
the policy when it comes you won't 
have to take it.’ Under ordinary cir- 
cumstances the only harm such a pro- 
cedure does is to prove the agent a 
‘boob’ and put the company to the ex- 
pense and trouble of issuing a policy 
en which there is not one chance in a 
thousand it will ever receive a cent.” 


+ ~ 

One of the strongest 
More Need arguments for an ad- 
For Burglary vance in burglary in- 
Insurance surance rates is the in- 


creased losses owing to 
advanced values of goods stolen. The 
urgument applies with equal force in 
selling insurance. A _ policy of insur- 
ance, which might have protected am- 
ply three or four years ago, only half 
protects the same risk now. This argu- 
ment can be more strongly applied to 
burglary insurance than to other lines, 
as indications show that the high cost 
of living is driving men to a career of 
crime, who perhaps in normal times 
would be honest. Was there ever a 
time when there were more holdups and 
Lurglaries? Has the fact, therefore, 
not been suggested that now is an ap- 
propriate time to increase one’s vol- 
ume of burglary insurance? If there 
is no time to look for new prospects, 
one can at least see that present poli- 
cyholders are amply protected. 


No Longer With F. & C. 


Fred H. Nourse, of Lancaster, N. H., 
is no longer connected with the Fidelity 
& Casualty. He was general agent for 
several counties in Northern New 
Hampshire. 


How Mutuals Will Pay Tax 


(Continued from page 17) 


the actual 
refund on the 


rect premium charged by 
or crediting of the 


10. (4) Tax computed separately upon the 
premium charged upon each policy at the rate 
of 1 cent on each dollar or fractional part 
CHOTEEE, Bovcccccans 


11. b. Total tax obtained by adding amounts 
of tax on individual policies under 10. (a (4) ), 


payment 
policy. 


12. c. Adjustment, correction and final set- 
tlement of tax upon the premium charged 
upon each policy as ascertained and determined 
by the actual payment or crediting of the 
refund thereon during said month: 


13. (1) On individual policies in columns 
as follows: 
14. (a) Correct premium charged ascertain- 


ed and determined as aforesaid, $.......... 
15. (b) Tax on correct premium charged un- 


der 14 (c, (1), (a)), compare this with 10. 
Ca. (@ Dy Bucseccvess 

16. (c) Excess in tax heretofore reported, 
WD epee 85, Giecscccccver 

17. (d) ‘Deficiency in tax heretofore report- 


ed, 15 over 10, $ 
18. (2) On total: 


19. (a) Excess in tax heretofore reported, 
total of 16 (c. (1), (c) ), $.....0006 

20. (b) ‘Deficiency in tax heretofore report- 
ed, total of 17 (c, (1), (d) ), $.......06. 

21. (c) Net excess or net deficiency in tax 
heretofore reported, difference between 19 and 


total net excess in tax reported, as in 21, 


23. (f) Estimated and adjusted tax payable 
under C. for said month, $ 


(See figures for individual policies in ac- 
Se eer ; A : 
(Insert “Policy Register” or other designa- 


tion of account kept.) 
(See Alternative E to above.) 


W. E. SMALL, President 
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OF LONDON, ENGLAND 
24. As an ulternative to B. and C., the same tofore paid as shown by accounts and rec- 
results may be obtained and the tax may be ords, $..... or 
calculated as an equivalent, by 1 per cent, 40. (3) Excess in premium charged hereto- 
upon the premium charged in the aggregate fore reported, $.......... 


for the month, with an addition of one-half 
cent for each policy issued during the month 
to provide the tax of 1 cent upon each frac- 
tional part of a dollar of the premium charged 


under each policy. For this purpose the re 
turn may be made up as follows: 

METHOD D 
25. a. (1) Premium deposit of $........++.. ' 
including assessments of $........-. , received 


during said months for insurance upon which 
no refund is to be paid; there being no de 
duction the same constitutes the premium 
charged, $ 
26. (2) Tax equivalent to one cent on each 
fractional part thereof obtained as 


dollar or 
follows: 
27. (3) One per cent. upon the taxable pre 
mium charged as in 25, 
28. (4) % cent upon 
sued during said month, $.......... 

29. (5) ‘Potal tax upon premium charged as 
as follows: 


policies is- 


in 25 obtained 

(The above is an alternative to B.) 

The foregoing alternative D and E are in 
effect the same as the calculation of the tax 
on each separate policy and are particularly 
applicable to any company issuing a large 
number of small policies and maintaining a 
uniform rate of return. : 

30. a (1) Premium deposits of $.......... . 
including assessments of cesey received 
during said month for insurance upon which 
a refund is to be paid, $.......... 

31. (2) Deduct estimated refunds at the 
rate at which refunds are being made during 
said month on policies of like kind and term, 


32. (3) Net taxable premium charged esti 
mated as aforesaid and subject to adjustment, 
correction and final settlement upon future 
ascertainment and determination of the cor- 
rect premium charged by the actual payment 
or crediting of the refunds on the policies, 
Tax equivalent to 1 cent on each 


33. b (0) 
thereof obtained as 


dollar or fractional part 
follows: 
‘ 1 per cent. upon the taxable premium 
charged as in 32, $.....-006- 
35. (2) “% cent upon 
sued during said month, $..... eeeee 
36. (3) Tax upon premium charged estimated 
and obtained as above, 
c Adjustment, correction and 


policies is- 


final set- 


‘tlement of tax upon the premium charged as- 


actual pay- 


certained and determined by the 
thereon dur 


ment or crediting of the refund 
ing said month, as follows: 

38. (1) Total correct premium 
policies for which determination has 
made during the month as aforesaid, 

3. (2) Total estimated premium charged on 
the same policies on which tax has been here- 


charged on 
been 


41. (4) Deficiency in premium charged here- 
tofore reported, $ 
42. (5) Net excess or net deficiency in pre- 
mium charged heretofore reported, $ 
43. (6) 1 per cent. above 
premium charged as in 42, $.......... 
“4. d_ Estimated and adjusted tax 
under E for said month, 
45. See figures for 
3, 38 and 39 in 
(Insert 


difference in the 


payable 
individual policies for 
GQECONRTD GR cecccccesovccesess 
proper designation of account or ac 
counts). The above is an alternative to C. 

%. The following method is suggested as 
a further alternative, especially applicable to 
companies issuing workmen's compensation and 
liability policies where the amount of insur- 
ance is determined by payroll audits or other- 
wise (but also to others) where the payments 
by the policyholder on the issue of che policy 
and thereafter constitute « guarantee deposit 
which is taken down from time to time (gen- 
erally monthly) to meet the losses, expenses 
and other items, which deductions from the 
guarantee deposit so made from time to time 
are treated as parts of the premium charged, 
the total of which is the actual and final 
premium charged on the policies as finally as- 
certained and settled with each policyholder. 
On this plan this tax must be calculated as 
an equivalent by 1 per cent. upon the pre- 
mium charged in the aggregate for the month, 
with an addition of 4% cent for each policy 
issued during the month to provide a tax 
of 1 cent upon each dollar or fractional part 
thereof of the premium charged under each 
policy For this purpose the return may be 
m.de up from the following items, the details 
of which must be fully shown on the books 
of the company, namely: 

47. (1) ‘Losses paid, including $.......... 
paid for re-insurance and deducting $...... 
recovered on re-insurance., 

48. (2) Expenses paid, 
ments other than the 


$ ’ 
including all pay- 
losses and refunds, 


4. (3) Total of above 47 and 48, being the 


total premium charged on all policies for the 
month oe 

50. (4) Tax equivalent to 1 cent on each 
dollar or fractional part thereof obtained as 
follows 

51. (5) 1 per cent. on premium charged as 
in 49, $ 

52. (6) “% cent upon policies is- 


sued during said month, $ 


53. (7) Total tax for said month under F, 
$ 


METHOD G 


54. Total tax at the rate of 1 per cent. on 
each dollar or fraction thereof, of premium 
charged under each policy for the month 
aforesaid, as returned to the Collector of In- 
ternal Revenue on Form 78, $.......... 
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ca e ° 
The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 


SUPERINTENDENTS OF AGENCIES 
(West of the Mississippi). (East of the Mississippi). 
SYMES BUILDING 77 FRANKLIN STREET 
DENVER, COLO. BOSTON, MASS. 


DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 


The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 




















Announcement 


Owing to the large demand yor extra copies 
of the 


LIFE INSURANCE 
SALESMANSHIP 





edition of The Eastern Underwriter, issued 
September 21, 1917, an | 


EXTRA EDITION | 


of that number has been published 


Life Insurance Companies and General Agents 
desiring to secure copies for distribution 
among their Agents can do so by wiring or 
writing The Eastern Underwriter, 105 
William St., New York, the number required. 


Price Twenty-five cents per copy. 
The Eastern Underwriter. 





In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate f 
form of policy. 





Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy,- which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 
and permanently disabled: 


1. Thereafter the Equitable will carry the insurance 
—The Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 














THE OHIO MILLERS 


MUTUAL FIRE INSURANCE COMPANY 
Net Cash Assets................ $1,147,802 





Ease Cash Surplus................ 505,213 
Sy uire Company, Zur. 
1 ll ST. REPRESENTATIVES NEW YORK 














STOCK POLICIES ONLY 


BUSINESS SOLICITED FROM 
AGENTS AND BROKERS 


























San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Liverpool 






U. S. Cash Assets, Dec, 31, 1916 $15,827,439.35 
Surplus, - + = + 5§,460,745.59 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904  1,051,543.00 


am Eondon 
ano Globe 
Insurance Zo. 


CIMICED 








Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 














NEW YORK OFFICE 
80 William Street 
























